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OT nspateneu

Ota kHura ocobass. Ona — MHCTpyMeHT. OHa IpK3BaHa HATAJUTh MOCTBI MeX-
Iy ABYMA HOHATHUAMI, CYIIECTBYIOMMMY B Ka>KJJ0/l OpraHM3alny, HO IIPU 3TOM
3a4acTYyI0 pasfe/IeHHbIMM OOJIBIION TPOIACTDIO: MEX/Y OHATUAMM «MAPKETVHI»
U «pe3y/IbTaTUBHOCTb O13Heca». CKONBKO y)Ke HAaIlMCaHO PO MapKETUHT, HO O
TOM, KaK M3MEPUTD €TO Pe3y/IbTaThl, TOBOPAT OYeHb HEMHOTMe. ITa KHUTA — JC-
K/TIOUEHMe: aBTOP JJaeT KOHKPETHBIE MTHCTPYMEHTHI i1 pacdeTa 3 HeKTUBHOCTH
MapKeTHHTOBBIX MEPOIPYUATHIL, @ YTOObI YMTATETb HAYYM/ICA IIPUMEHATD UX, B
KOHIIe Ka)K7IO0J1 I7IaBbl IPUBOAUT 3afaHusA. HeyquBuTeIbHO, YTO OHA BK/IIOYEHA
B KayecTBe y4eOHNMKa B IpOrpaMMy MHOrux nporpamMmm MBA na 3amape.

CeropHs, KOrjja Ha 3alIpOC «<MapKeTVHI» B KHI)KHOM IIOVICKe BbIiaeTcs 6oree
TBICSIYM Pe3y/IbTATOB U IIPU 3TOM OIIYIAeTCsA HeJOCTATOK MPaKTUYeCKMX M3Jja-
HUIl JaHHOTO HaIlpaB/IeHN:, 3Ta KHUTA aKTyajnbHa KakK Hukorga! VI Mel xotum
ckasarb 6osnblnoe cacubo Cepzero Xpomosy-bopucosy 3a TO, 4TO OH IOPEKOMEH-
IoBas HaM ee. VIMeHHO O1arofiapsi eMy BbI I€pXKUTe B PYKax 3TO 3aMedaTeTbHOe
PYKOBOJICTBO.

Cmacnb6o, Cepreit!
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[lpeancnoBue

B MapKeTMHre nosyyeHHble 3HaHWUA, HE MPUMEHEHHbIE Ha
NPaKTUKe, — 3TO YNYLEHHbIE BO3MOXHOCTH YEMY-TO Hay4MTbCS.
JokTtop Pogxep bect

OTa KHMIa 3aK/I04YaeT B cebe MIel0 OPMEHTVPOBAHHOCTI Ha Pe3y/IbTaT 1 yOex-
J€HHOCTb B TOM, YTO VICTVHHBIE IUIOABI YYEHUA BO3MOXKHO JOOBITD JIMIID B XOZEe
IPAaKTUYECKOTO IIPUMeHEeHN IIOTyYeHHBIX 3HaHMit. Ha cxeMe mokasaHo, 4To 3Ha-
HIle MapKeTMHIA — 3TO ABVDKYIIAsA CMJIA, Be[yIlas K HOBBILIIEHNIO Pe3y/IbTaTuB-
HOCTHU pabOThI, KOTOPOTO, OFHAKO, MOXXHO JOCTUYb TOJIBKO C IIOMOIIbIO IPAKTHU-
4eCKOTO VICIIO/Ib30BaHMA 1 MIPMOOPETEeHN A OIIBITA.

9dPeKTUBHOCTb MApKETHUHTa

T

lMpaKTU4ecKoe NPUMEHEHNE MapKEeTHUHIa

T

3HaHWe MapKeTHHra
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KHura ocHoBaHa Ha KOHIIENIIIMY OpMEHTAIMM Ha PBIHOK M paccKa3blBaeT O
IpolLleccax U CPefCcTBaX, MCIOIb3yeMBbIX /1A CO3[JaHMA CTPATErNii, B OCHOBE KO-
TOPBIX JIe)KAT MOHATUA MaKCUMAa/bHOTO YPOBHS yIOBIETBOPEHHOCTH, BOCIIPU-
HUMaeMol1 (TOTpeOUTeNbCKOI) IIeHHOCTY ¥ HpUOBUIBHOCTY. Bosbiioe BHMMaHue
yIeneHo BompocaM 3¢ PeKTUBHOCTU M PEHTA0eTbHOCTY MapKeTUHIA, a TaKXKe
PO/IM MapKeTMHTOBBIX CTpaTernit B GOpMUpOBaHNY NpUOBIIM KOMIaHuK. B mep-
BYIO O4Yepefib peub [T O CTPaTeTMAX, KOTOPble YYUThIBAIOT COCTOAHME PbIHKA,
a 3HAYUT, IPUBJIEKAIOT, YAOBIETBOPSIOT U Y/IEP>KMBAIOT 1[e/IeBBIX OTpebuTe-
7neit — TeX, /11 KOro IIeHHOCTb Halllero Mpefi/Io’KEeHN A BbIIle, YeM IpefI0KeHIt
KOHKYPEHTOB.

B HacToAeM M3gaHNM 3Ta BCETAa aKTya/lbHasA TeMa OCBellleHa B pa3lINYHbIX
acnekTax. 371ecb MBI HOPOOHO IIOTOBOPYM O JIOAIBHOCTY HOTpebuTeneit, s dex-
TUBHOCTY MapKeTUHIa U [TOKa3aTeAX ee U3MepeHN s, MapKeTUHTe B3aJIMOOTHO-
IIEeHNIT C KIIeHTaMM, CTPATernAaX paboThl ¢ OpeHAaMM ¥ HPOAYKTOBBIMMY JINHET-
KaMM. B KOHIle Ka)XK7I0M I71aBbl BBl HalijieTe pasfmenbl «/IHCTpyMeHThI MapKeTHH-
ra: olleHKa 3 PeKTMBHOCTI», TpefHa3HaYeHHbIE /I HPAaKTIYeCKOI paboThl. ITH
OHJIAJTHOBBIE YIIPaXKHeHN s (IIOCTOSTHHO HOCTYIHbIe B VIHTepHeTe) Ipu3BaHbI M0-
MOYb B IPMMEHEHN! MOTyYeHHBbIX 3HaHUI U COBEPIICHCTBOBAHUM MpaKTHU4e-
CKJX HaBBIKOB MapKeTHHra. [IpenofgaBareny MOT'yT MCIONb30BaTh 3TU Pasfenbl
11 GOPMYIMPOBaHNA HOIOTHUTETbHBIX 3aTaHMNIL.

KHura MHTYUTUBHO IpocTa 1 0OMaHYMBO CIOXKHA. B Heil ocTyIHO U BcecTo-
POHHe OIMCAaHBI CPECTBA M IIPOLECCHI, HEOOXOAMMBIE [JIsI IPAaKTUYECKOTO CO-
3laHV CTPATeruy, OCHOBAHHOJ Ha y4eTe TpeOoBaHMIT ppiHKa. KoHLenuy cocras-
JISIIOT OCHOBY YIIPaBJIeHM S, OIIPe/ieIsIeMOTO PHIHKOM, 11 Ba)KHBI caMy 1o cebe. Of-
HaKO I'pOLI UM IleHa, €C/IV MX He/lb3s IPUMEHUTD A1 LOCTIDKEHNA MaKCYMaIbHOI
BOCIPMHIMAaeMOJ1 IIeHHOCTY U TPUOBIIBHOCTY K/IMeHTa. MapKeTIHI, 6e3yC/I0BHO,
IpefiIIoaraeT BHICOKVII YPOBEHb OTBETCTBEHHOCTM B YIIPAaBIeHUY NPUOBIIBIO 1
BHEIIHVMM NOKa3aTensamMy 3¢ (eKTUBHOCTY JIeATeTbHOCTU GUPMBL. VIMEHHO B 9TOM
HaIlpaB/IeHU! U NIpM3BaHa OKa3aTh CYLIeCTBEHHYIO IIOMOIIb IIpel/IoyKeHHaA KHUTA.
Hapetoch, oHa moMokeT cpopMupoBaTh IIyOMHHOE TIOHMMAaHVe M IIPaKTUYecKue
HaBBIKV MOMX YMTaTeseil B 00/IaCTY yIIpaB/IeHNs, ONIPefie/IsIeMOrO PHIHKOM.

Pooxcep becm,
nouemmulii npogeccop mapkemumea,
Opezonckuti yHusepcumem
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B nomoulb
npenoaaBaTesito

ITomumo JaHHOT'O M3[aHVA Bbl MOXXETE BOCIIO/Ib30BATbCA CIIEAYIOIIVMMI MaTEPU-
aJlaMm:

— PYKOBOACTBO A/ IIperofiaBateneil ¢ GaijioM MPOBEPOYHBIX 3aja-
HU;

— CD pna npenogasareneii ¢ gaitmamu B popmare Word sy ynomsany-
ThIX 3afiaHuit, PowerPoint-daitnbl 1 nporpaMMHoe obecreyeHne
TestGen EQ;

— BeO-caliT ans pabotsl co crypenTamu (prenhall.com/best).

ITo BompocaM nproOpeTeHNus ITUX MaTepUaIoOB CBI3BIBAITECH C IIPECTaBU-
tenamu Prentice Hall. Taxoke ouy moctymssl Ha prenhall.com, onmaitHoBoiI 6a-
30BoIt cTpannte llenTpa npenogaBarenbckux pecypcos (IRC) Prentice Hall.
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BbipaxeHue
NPU3HATENIbHOCTH

B 37011 KHUTe 00befjMHEHbI pa3NMyHble TOYKM 3pEHMsI ¥ BOIUIOLIEHBI 3HAHWA U3
MHOTVIX UCTOYHUKOB. f] X04y BBIpa3nTh CBOO IPU3HATENIBHOCTD BCEM TeM, YbJ I10-
3HAHMS U OIBIT CIIOCOOCTBOBA/IM MOEMY ITOHVMMAHMI0 MapKETUHTA Y TeM CaMbIM
nomoru obpectu GopMy MHOTUM MJesIM, IIPefCTaB/IeHHBIM B 9T0it KHure. Cpenn
Hux Crioapt baitsep, [Ixon Keiipn, Ixopmx e, Hen Xokunc, Tomac Kunneap,
JKan-Knog Jlappew, Yapne3s JInnnuc, [I>xo3ed Hetomen u Jonany Tasn.

Xo4y 0c060 OTMeTUTH Hallle I/IOJOTBOPHOE COTPYAHUYECTBO C PeljeH3eHTa-
MU JJaHHOTO M3paHus. S 6/arofapeH UM 3a cofep>KaTenbHble PeLeH3UN 1 Ipel-
JIOKEHW 1, KOTOpbIe IIOBBICM/IN ee KayecTBO. BoT ux nmeHa:

— JKaxnuu Kannepnu, Robert Morris College;

— Jlopa Jlenu Kapmun, Lewis University;

— Owuronu [lubenenerro, Temple University;

— bBercu [Ixen6, University of Houston;

— Pob6epr T'onpgcmurt, Florida State University;

— Pemxnna MaxHoamnmu, Michigan State University;

— Pexc Mynu, Central Washington University;

— Kum Hencon, University of South Florida — St. Petersburg;
— Cunrusa Copnep, Mount Mercy College;

— Jonanp Cend, Auburn University Montgomery;

— Cprosan Cnurri, University of Connecticut.

BblpameHue npruaHaTebHOCTH 27
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B sakmoueHne MHe 6B XOTENOCH MOOMATOAPUTH MEHEPKEPOB 1O MaPKETUH-
ry us 3M, Dow Chemical, Dow Corning u DuPont 3a nx xoMMeHTapuy u MOA-
IepXKKYy. VIX peanucTUYHBIN B3IIAM Ha MUP U 61aro)kenaTe/IbHOe COfiefiCTBIE 110-
3BOJIMJIM MHE BOIIJIOTUTDH IPaKTUUYECKUIl MOAXOM B U3NI0XKeHUM «MapKeTHHTra,
KOTOpBIII paboTaeT». ITO M3[laHMe TaK>Ke ObUIO ObI HEBO3MOXKHO 6€3 MOMOIIN
moktopa bproca Kynu, Turanon YcaBaT u TijatenbHON KOppeKTypbl CaHTBaHBI
Cunrx. VIX yyacTue 1 COTpyGHMYECTBO MMeNN pellaoliee 3HadeHte 1A KaXXH0-
O acIeKTa TOTO M3JAaHNA, 1 A MM Ype3BbluaiiHO mpusHareneH. Ocobyto 6maro-
TApHOCTD A IOJKEH BbIpasuTb MouM pefakropam Karu Ctuenc u Menucce Ilen-
7lepaHo, a TaKXXe Moeil xeHe PoOuH.
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MapKeTuHroBble naaHbl U 3QPEKTUBHOCTb AEATENLHOCTH
(Yactb V)
CTpaTeruu KomniaeKkca MapKeTUHra CTpaTernyeckuii MapKeTUHT
(YacTb IIl) (Yactb IV)

T !

AHanus pbiHKa
(Hactb II)

T T T

OpveHTaums Ha pbIHOK M 3P GEKTUBHOCTb
(Yactb 1)

B sTo0I1 MOeNIM TpefiCTaBIEHbI KaK JIOTUKA YIIPABIEHN A, OIIPENENAeMOTO PhIH-
KOM, TaK ¥ CTPYKTypa JaHHOI KHUTY. OpueHTal /s Ha PBIHOK ¥ 9P PeKTUBHOCTD
mapketunra (Hactp I) — 9T0 KOpHU, U3 KOTOPBIX BbIpacTaeT aHanu3 poiHka (Hactp
II), ocHOBaHHBII Ha OIleHKe MOTPeOHOCTE K/IMEHTOB, €T0 TEHAECHIMAX 1 KOHKY-
peHuuu. IIpuBep>XeHHOCTh PPIHOYHO HAaIIPpaBI€HHOCTH) Y HEIIPEPBIBHBI aHAN3
PBIHKA Jle/IaloT BO3MOXKHO Pa3paboTKy CPOKYCHPOBAHHBIX CTPATErnii KOMIIIEK-
ca mapkeruHra (Yacrs III) u ctparernyeckoro mapkerunra (Hacrs IV), gonrocpou-
HBIX MapPKeTUHTOBBIX cTparernii. HauBppiciieil TOUKOM 3TOro Ipolecca ABIAITCA
MapKeTVHTOBbIe I/IaHBI 1 oLleHKa 9 pekTuBHOCTK AeATenbHOCTY (HacTb V).

YcnemHas peanusanys JaHHOTO IIpoLiecca HallpaB/leHa Ha CO3IaHMe U JOCTVDKe-
H1Ie 60J1ee BBICOKOTO YPOBHSI BOCIIPMHIIMAEMOI1 [IeHHOCTY, IIOBBIIIAIOIIErO YAOBIET-
BOPEHHOCTb IIOTpeOUTENelt U CIIOCOOCTBYIOLIETO YBe/TMYeHNIO TPUOBIIBHOCTH.

BbipameHune NpusHaTeNbHOCTH 29
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MapKeTHHroBble NiaHbl U 3GGEKTUBHOCTb AEATENLHOCTH
(Yactb V)

CTpaTterun KomnneKkca MapKeTUHra CTpaTernyeckuin MapKeTUHr
(Yacrs III) (Yactb IV)

AHanus polHKa
(Yactb I1)

OpreHTaLusA Ha PbIHOK U 3G GEKTUBHOCTD

(Yactb 1)
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HACTb |
OPMEHTALMA

HA PblHOK

N IOPEKTUBHOCTb

MapKeTUHI — 3TO He YbA-TO OTAEe/bHas, a 06las 0TBETCTBEH-
HOCTb.
Jwex Yany, CEO (1981-2001) General Electric Co.

busnec B paMKax pbIHOYHOJ CHUCTEMbl OCHOBAH Ha MAapKeTMHTe, ABJIAIEMCI
4acTbI0 PAaOOTHI BCEll OpraHM3aLMM ¥ KaXK/IOTO U3 ee COTPYAHMKOB. XOTA JOCTH-
KeHMe IIPeBOCXO/ICTBA Ha PbIHKE — OCHOBHAS 00A3aHHOCTD CIIELINATNCTOB B cde-
pe MapKeTHHTa, OPMEHTAIMA Ha PBIHOK B OOJIBIION CTENeHM IMPUCYIA BCeM CO-
TPYAHMKAM OpTraHMsanuyu. ITO O3HAYaeT, YTO BCE YJIEHBl OpPraHMU3AL UM
BOCIPUMMYMBBI K HY>K/IaM KJIMEHTOB, 3HAIOT O IeICTBUAX KOHKYPEHTOB 1 pabo-
TAIOT 3a IIpefie/laMy PaMOK, O4epPYEeHHBIX OPICTPYKTYPOIL, YTOOBI COBMECTHO Hail-
TV CBOEBPEMEHHOE, JUKTYeMOe PIHKOM IOTpebuTenbcKoe penreHne. Kakos pe-
3y/IbTAT TAKOTO OTHOIIEHMA K paboTe? PUpMBI, yUNTHIBAOIIVE TPeOOBAHNA PbIH-
Ka M BBICTpPauBaWIMe CBOK [eATEeIbHOCTb B COOTBETCTBUM C TAaKUMU
Tpe6OBAaHUAMMY, B 1I€IOM SIBIISIOTCS 60jIee MpUObIIbHBIMIU.

Yacts I feMoOHCTpUpYeT CBA3b MeXy OpMeHTalMell Ha PBIHOK, Y/IOBJIETBOPEH-
HOCTBIO IIOTpeOuTeNeli, MeHe[IKMEHTOM Ha OCHOBE TPeOOBaHNUII PbIHKA Y PeHTa-
6enpHOCTBIO. B r1aBe 1 MBI McCreffyeM OCHOBHBIE COCTABIIAIONINE OPUEHTALINM Ha
PBIHOK M CTEIIeHb COOTHOLIEHM A KaXK[IOl U3 HUX C YIOB/I€TBOPEHHOCTDIO NOTpe-
OuTeneit n UX yfep)kaHueM. B paMKax 9TOJ CHCTEMBI MBI PacCYUTaeM BIMsHYE
(akTOpa MPOJO/KUTETBHOCTU COTPY/IHUYECTBA C KIMEHTOM Ha BeIMYVHY IIPK-
OBV ¥ YBUAMM, HACKOIBKO BBICOKA MOXKET OBITH IleHa HEeY/JOBJIeTBOPEHHOCTH

YacTb I. OpueHTauMa Ha pblHOK U 3QdEKTUBHOCTb 31
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norpeburesneir. VI XoTs co3HaTeNbHAsE OPMEHTANVA Ha PBIHOK YBe/TN4YMBaeT IIaH-
CBl KOMIIAaHVY Ha CYILIeCTBOBAaHNE B I/IMTETbHON MePCHEKTNBE, B KPAaTKOCPOU-
HOJI IIepCIIeKTMBe KOMITAHM S MOXeT JOCTaTOYHO OBICTPO MOMYYNTD BBICOKME [I0-
XOJBI C TIOMOIIBI0 MAPKETVHTOBBIX MEPOIPUATHI, HAIIPABJIEHHBIX HA POCT YAO-
B/IETBOPEHHOCTH U y/iepKaHye IOoTpebuTeelt.

ITpocras pexmapaius 0 HaMepeHUY OPMEHTHMPOBATHCSA Ha PHIHOK He GopMu-
pyeT camy opueHTanui. [l Toro 4To6n1 06pectu ee, hupme noTpebyeTcs ycBo-
UTb GUI0CODNIO YIIpaBIeHM, OTIPee/NAeMOr0 PHIHKOM. A 3TO Yallje BCETo O3Ha-
YaeT MepecTPOIKy OpraHu3aluy, ee peCTPYKTYpPU3alMI0 BOKPYT PbIHKOB, a He
IPOAYKTOB VMJIU IIPOV3BOAICTBEHHBIX eVIHUIL U1 CO3/laHNe B CO3HAHNM IIepCOHAIA
KY/IBTYPBI, YyTKOJ K IOTPEOUTEIAM U MEHSIOIIVMMCS PHIHOYHBIM yCnoBUAM. Kpo-
Me TOT0, TaKasi MOJie/Ib MEeHe[[PKMeHTa TpeOyeT OT KOMITAaHUII OLeHMBATh IIPUOBIIb
OTHOCHTE/IBHO PBIHKA B L[eJIOM I OTC/Ie)KVBATh BHEIITHME, He 3aBUCHIINE OT CAMOIt
KOMIIaHVM TTOKa3aTenyu 3QpQPeKTUBHOCTU. DT BOIPOCH U UX CBA3b CO CTPATery-
AMMJ MapKeTVMHIA ¥ POCTOM IpUOBIIN MBI TOAPOOHO 00CYAUM B ITIaBe 2.
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[naBa 1

ChHOKYCMPOBAHHOCTD
Ha NoTpeouUTeNaAx

1 yrpaBieHne
NI0S1/1IbHOCTbIO

B coBpeMeHHOM HAaCKBO3b IPONMTAHHOM KOHKYPEHI[Mel Mype IOTPeOUTeNN OXKM-
AI0T 4ero-To 6onblIero, 0671ajal0T BO3SMOXKHOCTBIO BBIOOpaA 11 MeHee Ipe/aHbl
6penpam. Takue bupmsl, Kak Sears, Kodak u General Motors, korga-to Ka3anuch
HeroOe[MMBIMI 13-3a CBOETO OCIIOACTBYIOIIErO MOMOXKeHNsI Ha pbiHKe. OfHa-
KO KaXX[I0/1 U3 HUX IIPUIIIOCH HEPECTPOUTD CBOI OPraHU3AIIOHHYIO CTPYKTY-
py (pou3BecTy peMHXMHMPHHT), YTOOBI OTpearnpoBaTh Ha M3MEHeHNsI IOTped-
HOCTeJ1 K/IMEHTOB U MOsIB/IeHNe KOHKYPEHTOB. B 10/Ir0CcpoYHOIT ITepCcreKTBe Bhl-
JKMBaHMe abCOMIOTHO /TI000T0 MPeAIPUATIS HAXORAUTCS HOf yrpo3oit. Tot daxkr,
gT0 Dell Computer, Microsoft 1 Wal-Mart 6s11m reposimu 6usHeca 1990-x, BoBce
He O3HAYaeT, YTO OHY OYAYT MIPOAOIKATh JOMUHIPOBATH B CTIEAYIOLIEM AeCATH-
netun. [lepeMeHBI — BOT €[UHCTBEHHOE, YTO ITOCTOSHHO.

— IloBenenne norpebureneit, ux 06pas XMU3HM U MOTPEOHOCTM, @ TAK)Ke
nemorpaduyeckye GakToOpsl OYAYT IIOCTOSTHHO M3MEHATHCA.

— C noaBneHneM HOBBIX TEXHOIOTUI M yIIpa3HeHMEM MHOTUX IIPeNAT-
CTBUIL /11 MHOCTPAHHOJ KOHKYPEHIIMM M3MEHATCA U CaMM KOHKY-
PEHTBI.

Mmasa 1. CHOKYCHPOBAHHOCTL HA NOTPEGUTENSAX W yNpaBAeHUe N0SAbHOCTbIO 33
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— C u3MeHeHMeM 9KOHOMMYECKMX, ITOIUTUYeCKNX, COLMATbHBIX M TeX-
HOJIOTMYeCKMX (PaKTOPOB OyIeT U3MEeHAThCS Cpefia, B KOTOPOI GUpPMBI
(YHKIIVOHUPYIOT.

Boimcusamo n pacmu 6Y}IYT T€ KOMIIaHUU, KOTOPBbIE NOHUMAIOM CYMb nepemeH
" HaXO[ATCA B aBaHTapAe, 3a4aCTy0 MHULINNPYA 3TU IIEPEMEHDI. KTO—TO, 9yTb
MEJZICHHEE BOCI'[pI/[HI/IMaIOIJ.U/IﬁI CyTb, C(bOpMMpYCT OTBETHDBIE CTPATEIMM, a OCTA/Ib-
HbI€ MICYE3HYT, Na’Ke HE OCO3HaB V3MEHEeHUIA.

CO®OKYCUPOBAHHOCTb HA NMOTPEBUTENAX U NMPUBbLIJIbHOCTb

OpnHa>X bl CIOPTUBHBIN 0003peBaTenb CIIpOCK YaiiHa ['perjku, 4To femaeT ero
BEeJIVKMM XOKKencToM. I'peniku orBeT: «5I cTpemmioch Tyza, e oKa>keTcs Imaii-
0a, a He TyJIa, I7le OHA HAXOAMTCA B JAHHBII MOMEHT». [IpyruMu coBamu, YaitH
I'perikm moTpsAcale IyBCTBYeT M3MeHeHMe cuTyannn. [loka oHa MeHAeTCA, OH
CIIOCOOeH 3aHATh HYXXHYIO IO3UINIO, YTOOBI 3a0UThb TOJ1 caMOMY 1160 IIOMOYb
HmapTHePY 1o KoMaHpe. PupMbl, CTOCOOHbIE TOYYBCTBOBATh HAIIPaB/IeHNe M3Me-
HEHVA ¥ HaliTU CBO€ MECTO TaK, YTOOBI BO3I/IABUTD TAKOE MI3MEHEHMe, MOTYT pa-
cTu u npeycneBatb. Te 5ke, KTO OyfieT ZOKXUAATbCA BO3MOXXHOCTHU Y3HATh 4TO-
mm6o 06 usMeHeHuAX u3 craTbu B Wall Street Journal, oxa>xyTcs BHe UTpHI 1
B JIy4IlIeM CTydae CMOTYT TOTBbKO «IIPOKATUTHCA» BIOTOHKY.

®upmel, ciocobHble (Kak B mpuMepe ¢ ['peniky) okasaTbcA TaM, Kyja Ipuie-
TUT 1Iaii0a, Cepbe3HO OPMEHTMPOBAHBI Ha PHIHOK. OHM MOCTOSHHO IIPYCIOCA-
0/IMBAIOTCA K MOTPEOHOCTAM K/IMEHTOB, CTPATerMAM KOHKYPEHTOB, M3MEHAI0-
I[VIMCA OKPY)KAIOIUM YCTTOBMAM U HOBBIM TeXHOMOruAM. OHU UILYT IyTH, YTO-
Obl HENpepbIBHO COBEPIIEHCTBOBATbH pEUIEHN:A, IpefjlaraeMble Ile/IeBbIM
noTpeburenam. DTOT MPOLeCC JaeT UM BO3MOXXHOCTb MATH B HOTY C IIpOrpec-
COM, @ 9aCTO U BO3IJIAB/IATH IT€PeMEeHBbI.

BbIK1BaeMOCTD B JONTOCPOYHON HEPCIEKTNBE — OJJHO M3 IPeVMYIIeCTB CUIb-
HOJI COKYCMPOBAHHOCTY Ha K/IMEHTe. 3amajjHble KY/IbTYPbl JABHO KPUTUKYIOT
3a MX HeXXV3HECIIOCOOHOCTD B JI/INTENbHON MepcrekTuse. [109ToMy MeHemKepbl
JaCTO He OPMEHTUPYIOTCA Ha BOIIPOCHI IONTOCPOYHON BBIKVMBAEMOCTY M BCIIETI-
CTBUE 9TOTO He pa3BUBAIOT CHOKYCHMPOBAHHOCTD, KaK Pa3 M HAaIPaB/IeHHYIO Ha
JOCTVDKEHNUe NOITOCPOYHBIX B3aMMOOTHOILIECHNIT ¢ KInMeHTaMu. Pabory MeHes-
KEpOB YaCTO OI[EHMBAIOT II0 MTOTaM IOC/IeJHEr0 KBapTaa, a He 0 JIeiCTBUAM,
HaIIpaB/ICHHBIM Ha O0ecIedeHue >KM3HeCIIoCOOHOCTU 6M3Heca. Tak e M aKIyo-

34 MapKeTUHT OT NoTpebuTens
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Hepbl MOT'YT ObITH OOJIbIIIEe 3aVTHTEPECOBAHBI B HeMe//IEHHOM IOy YeHNM ITPUObI-
Y, @ He B JUIUTE/IBHOM CYLIeCTBOBAaHMM (PUPMBIL.

Jlonrocpounslit skoHOMU4eckuit 3pdekT oT cPOKyCHPOBAHHOCTHU HA MOTpe-
OuTenax, 6e3yc/oBHO, BaXKeH /I BbDKMBAHNA MPEAIPUATIA I 9KOHOMUIECKO-
TO 3[0pPOBbsI HallM¥, OFHAKO 1ie/Ib JaHHOJ I7IaBbl COCTOUT B J€EMOHCTpalLUM KaK
007120CPOUHBIX, TAK VI KPAMKOCPOUHBLX TIPEVIMYIECTB CPOKYCHMPOBAaHHOCTY Ha
knmeHTaXx. PupMbl, cOCpeOTOYEHHbIEe Ha K/IMEeHTaX, He TOIbKO IIPEBOCXOAAT CBO-
UX KOHKYPEHTOB, JOOMBasACh 60jiee BBICOKOTO YPOBHS IMOTPEOUTENBCKOI YHOBIET-
BOPEHHOCTH, HO TaKKe 00Jiee IPUOBIIBHBI B KPaTKOCPOYHOII IepcriekTuBe. Kom-
naHus, CPOKyCHpOBaHHAA Ha K/IMEHTAX, CO37laeT 6ojiee 3HAYNTENbHYI0 BOCIPUHN-
MaeMYyI0 IIeHHOCTb U YIIpaB/IsfeT HOTPeOUTeIbCKOI JIOSTBHOCTDIO, JOCTUTAS POCTA
CTOMMOCTM aKIIMIOHEPHOTO KaNyTaa. BO3MOXXHO, Ty qIINii CIOcO0 MOHATD TOTMKY,
CBS3BIBAIOIIYIO C(POKYCHMPOBAHHOCTD Ha KJIVIEHTAX CO CTOMMOCTBIO aKIIVIOHEPHOTO
KaINTaa, 3aKTI0YaeTCA B MICCTIEOBAHNM TTOCTIeOBATeTbHOCTY COOBITHIA, ITPOUCXO-
LSIIIVIX, KOT/a TaKoi CPOKYCHPOBAHHOCTY Y (PMPMBI HET M/IM ee CTelleHb HU3KA.

Kak paccTpoutb KIMEHTOB U aKLMOHEPOB

®upMbl ¢ HU3KOT CPOKYCHPOBAHHOCTDIO Ha KJIMEHTaX He PaflyI0T HM CAaMUX KJIN-
€HTOB, HU aK1uoHepoB. Takue GpupMbl 061a1al0T ITOBEPXHOCTHBIM 160 HeO-
CTaTOYHBIM IIOHMMaHMeM IOTPEeOHOCTelT KIMeHTOB U KOHKypeHuyu. Ecnn B3ra-
HYTb Ha puc. I-1 ¥ [BUTATHCA 110 YaCOBOJ CTpeNIKe CBepXy BHNU3, MOXHO 3aMe-
TUTb, 4TO crnabasg CPOKYCMPOBAHHOCTb W/IM €€ OTCYTCTBME IIPUBOAUT
K PasMBITOMY IIPe/IOKEHIIO I MUHMMA/IbHON NOTPeOUTENTbCKOI Y/IOBIEeTBOPEH-
HocTi'. C/leicTBYMEM 3TOTO CTAHOBUTCA HU3KUI YPOBEHbD JIOSATBHOCTY NMOTPebM-
Tesleil, TAK KaK OHM CTAHOBATCS JIETKOV HOOBIYell KOHKYPEHTOB. MapKeTHHTOBbIe
MepONpUATHUA, IpefIpUHIMaeMble I yAep>KaH! A KIMeHTOB OT Iepexofia K KOH-
KypeHTaM, JOCTaTOYHO JJOPOTUM — TaK Ke JJOPOro 0OXOAUTCA U NproOpeTeHme
HOBBIX K/IMI€HTOB B3aMeH IOTepsAHHBbIX. HU3KWi1 ypoBeHb NI0ANBHOCTY U HoTee
BBICOKII€ PACXOZbl HA MAapKeTUHT IIPUBOJAT K HeyTeIIUTeTbHBIM UTOTAM C TOY-
K11 3peHuA npubbpUIbHOCTH. Heo6XomuMocTh ObICTpOro yrydieHns GUHAHCOBBIX
pe3ynbTaToB MPUBOAUT K MCIIO/Ib30BAHMIO TAKTUKIU NMXOPATOYHBIX ITPOMIAK
U pa3aINYHbIM OyxraatepckuM MaHeBpaM. OJfHAKO MHBECTOPHI M aHAUTUKA
¢ YOII-CTpUT MOTYT KONHYTb ITTy0e, M CTOMMOCTD aKLMit pupMbI 3aMpeT Ha
MecTe. CUTyal[ Ml Cepbe3HO OC/IOXKHAETCH, KOTZIa B COOTBETCTBUM CO ClieHapyeM,
IpefiCTaBlIeHHbIM Ha puc. 1-1, HLOOXOAMMOCTD pPOCTa MPUOBUIBHOCTI B KPATKO-
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Puc. 1-1. Kak paccTpouTb KJIMEHTOB U aKLLUOHEPOB

HepoctaTtok unm otcyTcTene

chOKYCHPOBAHHOCTHM HA KIMEHTaX

JlaBneHue pns nonyvyeHuns PasmbiToe npeanoxenue
KPaTKOBPEMEHHbIX pe3ynbTaToB LEHHOCTH
CrarHauus cToumocTu MuHumanbHas
aKUMOHEPHOro Kanutana YAOBNETBOPEHHOCTb notpebutenen

t v

®UHAHCOBbIE pesybTaThl
ONpeaensioTCs GyxranTepckumMm

Huskas nosnbHOCTL NoTpebuTenei
11K ee OTCYTCTBUE

MaHeBpamu
HeyTewuTenbHble pesynbrathl BbICOKMIt NPOLLEHT TEKYYKHM
Mo NPU6LIAK cpeau KNUeHToB

\ BbicoKMe pacxozbl

Ha MapKeTUHr

CPOYHOI MTePCHEKTMBE HAYMHAET NABUTh HA PYKOBOJCTBO. A 3TO 3HAYUT, YTO
y Hero Tenepb HeT HM BpeMeHM, HI MOOY>KJeHNI K MOHMMAHUIO ITIOTpebHOCTeIl
K/IMEHTOB UM PasMBILIJIEHNIO HaJl CYThIO CTPATErnii KOHKYpPeHTOB. Tak 4To pa-
30pBaTh MOPOYHBIN KPYT HU3KO3(PDEKTUBHON IeATeTbHOCTH, N300paskeHHbBIN
Ha puc.l-1, BpAL 11 BO3MOXHO.

C¢OoKycMpOBaHHOCTbL HA NOTPEOMTENAX U UX YAOBNETBOPEHHOCTb
B IpoTBONONIOXHOCTD CIieHApUIO, IPefiCTaBIeHHOMY Ha puc. I-1, pupma ¢ cnb-
HOW C(i)OKYCI/IpOBaHHOCTbIO Ha KJIMEHTaX HO}I}IEP)KI/IBaeT C HUMM TE€CHOE 06HleHI/Ie,
CTapaHCb ]106I/ITI-:CH BBICOKOT'O ypOBHH y,T.[OB)'IeTBOpeHHOCTI/I n CCI)OPMI/IPOBaTb nx
JIOA/IbHOCTD. CTpaTeFI/II/I MapKeTI/IHI‘a B TaKNX KOMIIAaHUAX CTpOHTCH BOKPYF I10-
Tpe6HOCTeI7[ KJIMEHTOB U JIPYFI/IX VMCTOYHUNKOB X Y,ILOBIIeTBOPeHHOCTI/I. CTel’IeHb
C(bOKYCI/IpOBaHHOCTI/I Ha KJIMEHTAaX TaK>Xe 3aBUCUT OT TOI'O, HACKOJIBKO XOpOHIO Op—
TaHM3anguAa IIOHMMAET OCHOBHDBIX KOHKypeHTOB n paBBMTI/Ie KOHKYpeHIU/II/I. STOT
ACIIEKT IIO3BOJIAET KOMIIaHUUN HpOC}IeHI/ITb CBOKO CpaBHI/ITe}IbHy’IO KOHKYPCHTOCHO-
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Puc. 1-2. ChoKycMpoBaHHOCTb Ha KNMEHTaX, NOTPeOGUTeNIbCKan YA0BNETBOPEHHOCTb U BbIFOAHOCTb

®UpMbI C CUABHOI CHOKYCMPOBAHHOCTbIO
Ha KIMEeHTax CTapaloTcsa A0CTUYb
BbICOKOT0 YPOBHS yJ0BNETBOPEHHOCTH
MapKeTUHF 1 10S7IbHOCTH NoTpebuTenen
B3aMMOOTHOLWEHMI

NpH6LINBLHOCTD
KIueHTa
1 peHTabenbHOCTb GUPMbI

MoTpe6uTenscxas C KneHTamu YeneuHbli MapKeTUHT B3aUMOOTHOWEHMI
YAOBNETBOPEHHOCTb M NOSIIBHOCTD C KIMEHTaMW NPUBOANT K Gonee
BbICOKOMY YPOBHIO UX NPUBLINLHOCTH
1 peHTabenbHoCTH 6U3HeCa
CdokycupoBaHHas

Ha KIMeHTax opraHu3auns

COOHOCTD B TAaKMX O0/IACTSAX, KaK IIeHOBAsI MOMUTHKA, KA9eCTBO U JOCTYITHOCTD TO-
Bapa, KaueCcTBO OOCTY>KMBaHM U IIOTPeOUTENbCKAsI YAOBIETBOPEHHOCTb.

YeMm BbIlIe CTeNeHb CPOKYCHPOBAHHOCTI Ha K/IMEHTAaX U YPOBEHb MOTpeOu-
TETbCKOI YIOB/IETBOPEHHOCTH, TEM BBIIIIE JIOSIBHOCTD IIOTpebuTeneit”. Yuepxa-
HIIe U COXpaHeHle XOPOLINX KIMEHTOB JOTDKHO OBITh nepsoouepedHoil 3adauetl
PYKOBOAMTEEN, CTPOALINX JAeATeTbHOCTb Ha OCHOBe TpeboBaHMII pbIHKa. Kak
NIOKa3aHo Ha puc. I-2, pupmbl, coKycrMpoBaHHBIC Ha KIMEHTAX, 3aHMMAIOT Ca-
MOe BBITOJHOE IOJIO>KeHUe JIA pa3pabOTKM ¥ BHEJPEHUs CTPATEruil, HallpaB-
JICHHBIX Ha POCT MOTPEOUTENTbCKOI YAOBIETBOPEHHOCTH 1 JIOSIBHOCTI. DT CTpa-
TETUM, B CBOIO O4Yepelb, CHOCOOCTBYIOT MOBBIIIEHNIO PUOBIIBHOCTY KIMEHTA.
Ilasmee MBI TIOKaXkeM, YTO MPUOBIIBHOCTb KOMIAHUM GOPMUPYETCs KaK pas 3a
cueT Hambosiee JOBOBHBIX I MIPEeJaHHbBIX IOTpeONTe et

MoTpebuTennCcKan yaoBNAETBOPEHHOCTD:

OCHOBHOM NoKa3atenb 3PpPEeKTUBHOCTU MAPKETHUHra

XOTH CbI/IpMa, pa60Ta101uaH B YC}IOBI/IHX prHKa, O6b1‘-IHO I/ICHOHI)SYCT ueanZ
Ha0Op BHEIIHMX IIOKa3areseil il KOHTPons 3 PeKTUBHOCTY MapKeTHTOBOI
neATENbHOCTU, Ba)XHEMIIUM II0Ka3aTeleM Sq)q)eKTI/IBHOCTI/I ABIACTCA CTCIICHD
Y]IOBTICTBOPGHHOCTI/I KJIMEHTOB. II)'IH HpI/IB)'Ie‘{eHI/IH HOKYHaTeHeIZ MO>XHO pa3pa—
6OTaTb MHOXXECTBO CTpaTeI‘I/If/’I, OOHAaKO C}IC}IYIOH_U/IIZ aTail — Y]IOB)'IeTBOPEHI/IFI
n y)lepx(aHm{ K/IIMEHTOB — 6Y}1€T 3aBMCETDb UCKIYMNTEIDBHO OT OEATECIbHOCTU
caMont CI)I/[prI. HHH TeX, KTO HE HpI/IHI/IMaeT CaMY KOHLECIIONIO OpI/IeHTI/IpOBaH—
HOCTUM Ha prHOK, 3Ta TOYKa SPEHI/IH MOJXET ITIOKa3aTbCA (l)I/I}IaHTPOHI/I‘{eCKOI‘/JI. HO
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B 3TOJI I7IaBe MBI IPOJIEMOHCTPUPYEM BaM, HACKOJIbKO 3HAYMMYIO POJIb B PO-
cTe [0XO/I0B (PUPMBI MOXKET ChITPATh ONOPa Ha «KpailHe TOBOMbHBIX» KIUEH-
TOB U NIPOAKTUBHOE YIIpaB/IeHNE€ HEeJOBONIbHBIMM.

Cy1iecTByeT MHOXKECTBO CIIOCOO0B OIIEHKV IOTPeOUTENbCKOI YAOBIETBOPEH-
HocTu. Hanbornee pacipocTpaHeHHBIM AB/IACTCSA MHAEKC IOTPEeOUTENbCKOI YI0-
BrerBopeHHoCcTH (MIIY)*. VIHmekc paccumMThIBaeTCsl HA OCHOBAHUM OLIEHOK 00-
1[ell YOBJIETBOPEHHOCTY IOTpebuTeell 10 MIeCTUPas3psAHON IIKajle, HadMHasa
C KpaliHe HeJOBOTBHBIX U 3aKAaHYMBAsI KpaitHe JOBOIbHBIMU MOTPEOUTETIMMA.
Kak MOXXHO 3aMeTUTh, Ka>K[JOMy YPOBHIO IOTPeOUTETbCKON yJOBI€TBOPEHHO-
CTU TIpUCBauBaeTcsi peiTuHT oT 0 (7151 KpaitHe HeJOBOMbHBIX) 0 100 (m1s1 kpaii-
He OBOJIbHBIX K/IMEHTOB).

KpaiiHe YMepeHHO OtyacTu OTyacTu YMepeHHo Kpaiine
HELOBO/MbHbIE  HEAOBO/MbHbIE  HEYAOBNETBOPEHHbIE YAOBNETBOPEHHbIE  JOBOJIbHbIE [0BOJIbHbIE
(0) (20) (40) (60) (80) (100)

Yro6sl monyunts o6muit VIITY pnsa saganHOl BIOOpKY oTpebuTeneit, ¢pup-
Ma pacCUMTBIBAET CpefiHMEe NTOKa3aTeIN UX YAOBIEeTBOPEHHOCTI.

[Tpepmonoxxum, 4to B xofe ompoca 100 nmokymateneit mpuHTepoB Hewlett-
Packard (HP) cpeguuit MIITY cocraBun 72. Cam 1o cebe oOLuit CpeHNIT YpOBEHb
HOTPeONTENbCKON Y/IOB/IETBOPEHHOCTY 3HAUUT HEMHOTO 1 €fjBa IV IIPYBJIeYeT BHU-
MaHMe pykoBoguTesneit komnanun. fosoput mu VIITY, paBHbIi 72, 0 BBICOKOI 9¢b-
¢dexTrBHOCTY fesATenbHOCTI? D10 3aBUCUT OT obmiero VIITY ¢upmsl, nomydeHHO-
ro B IIpeAbIyLIle pacueTHbIe epyropbl, uesneit ¢pupmbl u VIITY ocHOBHOrO KOHKY-
perta. Homyctum, uyro MIIY, paBHbIN 72, NpeBHIIIaeT IpeXXHNE IOKa3aTeNnn,
a cpeguumit VIITY Bepymero koHKypeHTa — 62. Ha ocHOBaHMM 9THX ZaHHBIX MHO-
rye pUpPMBI MOI/IN OB YCIIOKOUTHCSI OTHOCUTE/IBHO COOCTBEHHOTO YPOBH:A 9 dek-
TUBHOCTH 1, BO3MOXKHO, He CTasIi ObI CTPEMUTHCA K 60/Iee BLICOKOMY YPOBHIO I10-
TpeOUTENbCKOI YHOBIEeTBOPeHHOCTU. K TOMY ke ycmmusa 1o yBenm4eHuIo yio-
BJIETBOPEHHOCTY TPeOYIOT BpeMeHU U JieHer, I MHOTUe MeHeJ[>)Kepbl MOLYT
MIOCYNUTATh, UTO Ja/TbHENIINII POCT HE OIPaBAbIBAeT 3aTpaT. ITOT API'YMEHT He
paboTaer [ KOMIIaHUY, T7ie YAOB/IETBOPEHHOCTb NOTpebuTeeil AB/IsAeTCs py-
OPUTETOM U YPOBEHb KOTOPOJI CYMTAETCSI HAMBBICIINM ITOKa3areneM 9 dekTus-

* CSI — customer satisfaction index.
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HOCTU HCHTCHBHOCTI/P. Y1065l B IIOTHOM Mepe€ IIOHATD, YTO TaKO€ YNOBIETBOPEH-
HOCTD I KaK YCMINTD €€ ITIOTCHU VAT IJIA IIOTyIeHI A HPI/I6bI}'II/I, H€O6XOIH/IMO 6onee
A€TaIbHOE N3Yy4€HME BOIIpOCa.

MocMOTPUM Ha NOTPEOUTENbLCKYHO

YAOBJIETBOPEHHOCTDb LUUpeE

CpenHuit MHIEKC IOTPeOUTENbCKON YAOBIETBOPEHHOCTY, PaBHbIN 72 (IpM MaK-
CMMaJIbHOM ToKa3aresie 100), MOXXHO CUMTaTh IPMeM/IEMBIM U IaXke OYeHb XOpO-
muM. OfHAKO crmpemeHue K ycpeoHeHU MellaeT NOHVMAHUIO IPYHIMIIA Y/0-
BJIETBOPEHHOCTY K/IMEHTA ¥ BO3MO>KHOCTEI YBeNMINUTD Hoxoxnbl*. Ecmy MbI B3T/IA-
HeM Ha Ipo6yeMy IIupe U ONpefe/nM IPOLIEHTHOe COOTHOIIEHNEe I/IA KaXKaoM
KaTeropyuy Ha LIKaJie YAOBJIETBOPEHHOCTH K/IMEHTOB, Iepefl HaMy IPeNCTaHeT
6ornee nocToBepHas KapTuHa. Kak nokasano Ha puc. 1-3, cpegunit VIITY, paBHblit
72, 6T IOTy4YeH Ha OCHOBAHUN TOTO, 4TO 83% moTpebuTeneir coobmman o pas-
HOJI CTeNleH) yJOBIeTBOPEHHOCTY U 17% — 0 pa3HOIi CTelleHM HeyOBIETBOPEH-
HOCTH. 22% OTYaCTM y/JOB/IETBOPEHHDIX, HECOMHEHHO, YA3BUMBI [I/I1 KOHKYPEH-
TOB, a 17% TMonaBMINX B KaTETOPUIO HEJOBONIBHBIX ABIATCA CEPbe3HBIMM KaH-
BUAaTaMM Ha yxof. JITak, Halleil HEOTIOXHOJ 3a00TON JO/KHBI CTaTh
HEY/IOB/IETBOPEHHBIE K/IMEHTBHI.

Puc. 1-3. MocmoTpum Ha yROBNETBOPEHHOCTb NOTPeGUTENElH WNpe

36%

uny =72

5%

2%

MpoueHTHOE COOTHOLWEHNE NoTpeGuTENei

Kpaiine Otyactn Otyactn Kpaiite
HEeYyZ0BNEeTBOPEHHbIE Heya0BNeTBOPEHHbIE HEyA0BAETBOPEHHbIE YAOBNETBOPEHHbIE  YAOBNETBOPEHHbIE  YAOBNETBOPEHHbIE

YA0BNETBOPEHHOCTDb NOTpebuTenen ——————p-
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Kaxk ormeueHo fanee, ypoBeHb MOTPEONUTETBCKOI YAOBIETBOPEHHOCTI — 3TO
peKpacHbIil moKasaTenb 3 PEeKTUBHOCTI eI TETPHOCTI KOMITAHUM Ha PBIHKE
u GapoMeTp ee OYyLIUX HOXOAOB U NPUOBLIEIL.

Yoosnemsopennocmv nompebumeneti — 3mo uHoukamop ycnexa ousmeca,
N03BONAIOUUTI 3a2IAHY MY BNEPEd U OUeHUMD, HACKONILKO XOPOULO KIUeHIbl
6y0ym peazuposamv Ha OesmenvHOCMb KoMnanuu 6 6yoyuiem. [lpyeue noka-
3amenu PulHOUHOU OeAMenvHOCMU, makue KaK 06vem npooax u 00N PoiHKa,
obpauiervl 6 npouinoe. OHU 2080PAM 0 MOM, HACKOTLKO XOPOULO Pupma
pabomana é npouisIom, HO He 0 oM, KAk Xopouio ee dena 6y0ym uomu

8 6yoyuem’.

Takum o6pasom, moTpeduTENBCKAS YAOBIETBOPEHHOCTD — 9TO 3HAYVMMBIII 110-
KasaTe/lb TeKyIIell leATebHOCTU. Bo3MOo)KHO, KoMIIaHMA Jo6MBatach mpekpac-
HBIX (PMHAHCOBBIX Pe3y/IbTAaTOB, HO B TO )K€ BpeMsI He OIlpaBJbIBaa OXXVIAaHMUI
U pa3oYapoBbIBaja BCe BO3PACTalollee YIUCIO0 CBOMX KNIMEHTOB. [lokymarenn He
BCETia MOT'YyT MTHOBEHHO IIepeK/ITI0YUTbCA U UCIIONb30BaTh aIbTepHATUBHbIE pe-
IIeHV A, TOTPeOUTENbCKAs HEYHAOBIETBOPEHHOCTb YaCTO IPEAIIECTBYET YXOAY
K/IEHTA VI COKPAIIEHNIO IPOaK U IPUOBIILHOCTIL.

ITpexpacHBIM cIOCO60OM IPeABIUETD Pe3y/IbTaThl OYAYILell fesATeTbHOCTY /A
MHOTUX (p¥pPM MOXeT CTaTh KBapTaJbHAas OLlEHKA Y/IOBJIETBOPEHHOCTY KIIVEH-
ToB. CHIKEHMe 9TOTO TI0Ka3aTeA sB/IsAeTCsA 3a0/1arOBpeMeHHBIM IIpefyIpesK/ie-
HJeM, JAIOIIMM IIaHC YCTPAaHUTD NPo6IeMy, He TOKMUAAACh PeaqbHOTro yiiepba.
/1 HecOMHEHHO, ec/y KOMITaHNUA He CTIeIUT 3a y[OBIeTBOPEHHOCTbIO IOTpebu-
Tejell, OHa (PaKTUYeCKM OTKA3bIBAETCS OT BO3MOXKHOCTU YCTPAHUTD NPOOIEMBI
[0 MOMEHTa IafieHNs1 00'beMOB ee PO M MPUOBIIBHOCTI.

0TX0p4 OT yCpeAHEHHbIX NOKa3aTeseil YA0B/ETBOPEHHOCTH

U NPUOLUILHOCTH KIIMEHTOB

ITepexop OT ycpeZHEHHbIX IIOKa3aTeseil NH/eKca IIOTPeOUTeNbCKON YIOB/IeTBO-
PEHHOCTU K 60Jlee IMPOKOMY IIPeAiCTAaBICHNIO O Heil I03BOJIAeT MeHel)KepaM
Ooree OTYETINMBO YBUJIETh BO3MOXKHOCTH I ynydueHusA curyanuu. Ho eme
0O0/BIIYI0 BAXKHOCTDb NMPHOOpeTaeT BOSMOKHOCTD OLIEHKM MPUOBUILHOCTH KIIN-
eHTa’. Kak mokasaHo Ha puc. 1-4, cpejHAS BBIPYYKa OT K/IMEHTa B HAallleM CTyJae
cocraBnseT $630. OmHako KpaliHe JOBOTbHBIE K/IVMEHTHI TPATAT B cpegHeM $1500
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Puc. 1-4. OTxop OT cCpeAHUX NOKa3aTeNeil YA0BNEeTBOPEHHOCTU U BbIFORHOCTH KIMEHTOB

YpoBNeTBOpPEHHOCTb KonuyectBo UMY TlopoBoii Mapxka, % BanoBas CroumocTtb [pubbinb
norpeéutenei norpeoure- o6bem npu6bUIb, $ yAepKaHMSA C KIUEHTa,
ne, % npogax, $ KAnenTa, $ $
KpaliHe 10BO/IbHbIE 25 100 1500 60 900 100 800
Ya0BNETBOPEHHbIE 36 80 500 50 250 100 150
0OT4acTH y0BNETBOPEHHbIE 22 60 250 50 125 100 25
0T4acTW HeYA0BNETBOPEHHbIE 10 40 150 40 60 100 (40)
HeynoBneTBopeHHble 5 20 75 40 30 100 (70)
KpaiiHe Hej0BONbHbIE 2 0 50 40 20 100 (80)
100 72 630 350 250

B TOf], YTO IIpEBBIIIAET CpefHee 3HaUeHe IpUOIM3UTeIbHO B 2,5 pasa. Eme 60-
Jiee BIIEYAT/IAET POJIb, KOTOPYIO 9Ta KaTeropus IOTpebuTeIeil UrpaeT B MOIyde-
HUY TpnbsIIN’.

XoTs cpenHsisa MpUOBIIH Ha KIMeHTa cocTaBsieT $250, mpubbIIb OT KpaiiHe
TOBOJIBHBIX TOTpebuTeet cymecTBeHHO Bbie — $800 B rox. Ha puc. 1-4 moka-
3aHO, YTO OHM He TOJIbKO IOKYMAIOT 6OJIbllle, YeM APYTe, TOBAPOB ¥ YCIYT, HO
U OTAAIOT NPeANOYTEeHNE BBICOKOTOXOLHON IPOLYKLIVML.

Ecnu nocMoTpeTh Ha puc. 1-5 M CpaBHUTD IOKa3aTe/y PUObIIBHOCTY U YAO-
B/IETBOPEHHOCTH, CTAaHET OYeBMIHO, YTO MCTOYHNKOM IIOTyYeHUs IPUObIIN SIB-
NAI0TCA KpaliHe TOBO/IbHbBIE KNMEeHTHl. HeynoBneTBopeHHbIE KNMEHTHI IOKYIIAIOT
MeHbllle; KpOMe TOTO, OOBIYHO OHY MOKYIIAI0T TOBAPbI C HU3KON JOXOLHOCTDIO
unu co ckupkoii. ITocme pacuera 3aTpaT Ha MapKeTMHT CTAHOBUTCA MOHATHO, 4YTO
B JAHHOM IIpMIMepe TaKye NOKYIaTe/ IV /11 KOMIaHUY YOBITOUHBL. OT4acTy yjo-
B/IETBOPEHHBIE 1 YOB/IETBOPEHHBIE OTPEOUTENN IIPUHOCAT JJOXOJ, HO ero Be-
NMYMHA HIDKe 001Iell CpefiHeit IpUOBIIBHOCT, KOTOpas B 3HAUYNTENbHOI CTelle-
HU OIIpefie/IsIeTCs BANAHMEM Ha PUOBIIb KpailHe JOBOTbHBIX KIMeHTOB. Cylie-
CTBEHHO€ OTK/JIOHEHNEe 3HAaYeHMI B 3TOJ KaTerOpMM OT BEIMYMHBI CpefHel
HOTPeOUTENBCKOI YIOBIETBOPEHHOCTY HATTISIAHO JEMOHCTPUPYET 3HAUMMOCTb
9TOJ KaTeropuy KIMEeHTOB Ji/Is1 Ba/IOBOIL IPUOBIIN (pUpPMBL.

MbI IoKasany, 4To Ji/1sl peHTabembHOCTY GUPMbI BaXKHBI KpaiiHe JOBOTbHbIE
K/IMEHTHI, OGHAKO He MeHee Ba>KHbI I HEYHOB/IeTBOPEeHHbIe NOKynaTenu. [Ipn-
BJIeYeHlE HOBBIX K/IMIEHTOB CTOUT 3HAUMTE/NIbHO JJOPOXKE, YEM COXpaHEHUE YKe
umeroinxcs. Korga norpe6urens He yIOBIETBOPEH U YXOAUT, 3TO BefleT K OIIpe-
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Puc. 1-5. 0Txo OT cpeAHUX NOKa3aTeeil yR0BNETBOPEHHOCTH N NPUGLIILHOCTH KNMEHTOB

800 —

700 —

600 —

500 —

400 —

300
CpeaHas npubbINb C KAMeHTa

NpH6LINLHOCTD KNUEHTOB, $§ ———————————

200 —

100 —

-100 —

Kpaiine Otyactn Otyactu Kpaiite
HeYL0BNEeTBOPEHHbIE Heya0BNEeTBOPEHHbIE HEYAOBNETBOPEHHbIE YAOBJETBOPEHHbIE  YAOBNETBOPEHHbIE  YAOBNETBOPEHHbIE

YA0BNETBOPEHHOCTDb NOTpebuTenen —————p-

TeIeHHbIM 5KOHOMMYeCKUM MOC/IeACTBUAM, BANALIINM Ha COKpallleHNe MIpu-
OBLIV KOMITAHNIL.

JlOBOJIPHO 4acTO HEYIOBIETBOPEHHBIE KIMEHTHI He NPeNbABNAIT HAPAMYIO
CBOMVX NPEeTEH3Uil OpraHN3alNy, HO BBICKa3bIBAIOT CBOE HEJOBOIBCTBO OKPY-
skaromuM®, TjaTenbHble MCCAeqOBaHUA OKa3anu, 4To u3 100 HeTOBOIbHBIX
MOKyTaTesell TONMbKO 4 MOXKaNyITCA B COOTBETCTBYIOLVE MHCTAHIMM CaMON
koMmmaHuy’. Kak mokasano Ha puc. 1-6, 13 96 CKpbIBaIOLINX CBOE HEJOBOTbCTBO
91 KJIMEHT NOKMHET KOMIIAHMI0. TOT, KTO YXOAUT, He TO/IbKO pa3pyliaeT pbl-
HOYHYIO NO3UIIVIO KOMIIAHUM, HO U YCJIOKHAET NMPOoLiecC MPUBIeYE€HN A HOBBIX
moTpebuTesell, TaK KaK pacCKaXkeT 0 MPUYMHAX CBOEro HeIOBO/MbCTBa 8 man 10
Ye0BeKaM.
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Puc. 1-6. HeynoBneTBopeHHOCTb NOTpeGUTENEH U NX YXOA

75% ypanocb ygepwarb

4% xanytotca

25% yxoaat

100 HeyaOBAETBOPEHHbIX
notpebutene

5% ocratotca

96% He xanywTcs

95% yxoaar

Kaxabiii 3 100 HeyA0BNETBOPEHHbIX NOTpe6UTENEN paccKka3biBaeT 0 CBOEM HEA0BObCTRE elye 8-10
yesoBeKaM. 3Ta KOMMYHUKALMOHHASA LLeNoYKa CYLLECTBEHHO OCNIOKHSAET KaK CoOXpaHeHHe CyLLEeCTBYIOWMX
K/IMEHTOB, TaK U NPUBNEYEHNE HOBBIX.

ITo OKa3bplBaeT OIPOMHOE BINMSAHME Ha PbIHOK. Hampumep, koMnaHms 3axBa-
Tiina 10% pbIHKA, HACUMTBIBAIOLIETO 2 MJIH HOTpe6MTe71e171, TO ecThb 200 000 ye-
nosek. Eciu 661 15% u3 ux 4ucna 6bUIM HETOBOMBHBL, 9Ta (pupMa Homyunna 6b1
30 000 HeyOB/IETBOPEHHBIX K/IMEHTOB. CTaTUCTUYeCKNE JAHHbIE Ha puc. 1-6 yKa-
3bIBAIOT HA TO, YTO KOMITaHMs Tepsiia Obl 92% U3 X 4MCIa KaXabii rof. 27 600
IIOTEPAHHBIX KIMEHTOB O3HAYAIOT YMEHbIIEHNE PIHOYHOM KoMy Ha 1,4 myHKTa.
Yr06BI COXpaHUTb cBOM 10% Ha pbIHKe, 3TOI (pupMe HOTPe6OBaIOCh Obl B3aMeH
CTapbIxX puBedb 27 600 HOBBIX K/IMEHTOB. BecbMa moporocrosiuii cnocob co-
XpaHEeHN s PbIHOYHO JJOMMN.

Tyun crymarorca'®. MHOTMe HeyHZOB/IeTBOPEHHBbIE K/IMEHTBI CTAHOBATCA
«IOTPeOUTEAMU-TEPPOPUCTAMIU»: OHU U3IUBAIOT CBOE HELOBOIbCTBO, ITYCKAsACh
B HeraTVBHbIE KOMMEHTAPUM Be3fle ¥ BCIOAY. BCrIOMHMTE, 4TO Ka>K/[blll HEOBO/Ib-
HBII1 K/IMeHT coobmaet 06 9ToM eie 8-10 cBOMM 3HAKOMBIM. DTO 3HAYUT, YTO YIIO-
MsaHyTbIe 30 000 HeJOBOIBHBIX HOAENIATCA CBOMM MHEHMEM NPUOIN3UTENIBHO ellle
¢ 250 000 genosek. He Bce 13 HUX ABNANTCA MOTEHLIMATbHBIMI IIOKYIIATENAMY,
HO TaKoOll pa3Max Ilepefjayyt OTPULIATE/IbHO MHPOPMALMK U3 YCT B YCTa AeMaeT
HpUBJIeYeHie HOBBIX K/IIEHTOB HAMHOTO 60Iee C/IOXKHBIM 1 JOPOTOCTOSAINM' .

[TosToMy HeKoTOpble pUPMBI CTaNIM pa3pabaThIBaTh IPOrPaMMBI, IIOOLPSIB-
1Iye HeJIOBOJIbHBIX K/IMEHTOB >Xa/JIOBaTbCcA caMoll KoMmmnaHuu. Hanpumep,
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Domino’s Pizza oprannsosana nporpaMmy, OyKBaJTbHO BBIHYXIABIIYIO HEY/0-
B/IETBOPEHHBIX IIOKYIIaTesIell OTKPBITO BBICKA3bIBaTh CBOM IpeTeH3nn ¢pupme, a
He MOJTYa/IIBO YHOCUTH UX € co0o0il 3a iBepu 3aBefieHM" . VIX MapKeTVHIOBbIe
MeponpuATUs JoCTUNK Henn: 20% 13 4nciia HefJOBO/IbHBIX KIVIEHTOB CTa/lN JKa-
nosarbcs. 80% mpo6eM, IOBIEKIINX >KaT00bI 3TUX MOKyMaTeneir, Domino’s 6pi1a
CIIOCOOHA pa3pelnTh B TedeHye 24 yacoB. Eciu OBICTPO yCTPaHUTD IpeTeH3NM,
TO MOXXHO YZep>KaTb 95% Takux KnmeHToB. Korma aTo He y#aeTcs cfienaTh 3a CyT-
K11, K09 PUILMEHT coXpaHeHNs KINeHTOB MajaeT o 46%.

HeypuBurenbHo, 4TO, KOIa KJIMEHTHI He JKaTyIOTCA CaMOll KOMIIAHN, IIaHC
yAep>XaTb UXx cocTaBnAeT MeHee 40%. ViTtak, ogHa U3 3ajja4 yIpaB/ieHN, OIIpe-
Ie/IsIeMOTO PBIHKOM, 3aK/TI0YaeTCsl He TOJIbKO B HAOTIONEHUN 32 YIOB/IETBOPEH-
HOCTBIO ITOTPeOUTeNeN, HO U B IOOYXX/IEHUY VIX OMKPbIIO 8bipaiamy ceé0e He-
0os0n1bcme0 u xanosamvcs. Tonpko obnamas MHPopManyeil o crenupuke xa-
M0OBI K/IMEeHTa M MCTOYHMKE HEJOBOIbCTBA, (pupMa MOXeET UCIPAaBUTh
cutyanuio®. Takue komnanuy, kak AT&T, saHuMarTCcsa TpoduUIaKTUKON BO3-
MOXKHOJI TOTPeONTeNbCKON HeYJOBIeTBOPEHHOCTH, pa3Mellast IIOTHOCTPaHNY-
Hble peK/JIaMHble 00'bsAB/IEHN A ¢ HOMepaMy Tene(OHOB i OeCIIaTHBIX 3BOH-
KOB U NOOY>X/Iasl KIMEHTOB TeM CaMbIM BbIpa)kaTb CBO€ HEJOBOIBLCTBO. VX
yIpeXpaaliye MapKeTUHIOBble MEPONIPUATIA NPUBOJAT K IBYM BaXKHBIM pe-
3ynbraTaM. Bo-IiepBBbIX, OHUM pearupyroT Ha Mpo6/IeMBbl IO Mepe MX BO3SHUKHO-
BEHI, 3HAUUTE/IbHO YMEHbIIasA BEePOSATHOCTb HEYJOBIETBOPEHHOCT) U YXOfa
KJIMeHTOB. Bo-BTOPBIX, co00IeHNsI 0 TPOPMIAKTUYSCKNX JeICTBUAX ITOBBI-
MIaI0T YPOBEHDb Y/JOBIETBOPEHHOCTY, CBUJIETE/IBCTBYSI O TOM, YTO KOMIIaHMS
IpulIaraeT cepbe3Hble YCUIUS IO 0OeCleyeHNIO YIOB/IeTBOPEHs KIMEeHTOB .

BausHue HeyAOBNETBOPEHHOCTU NOTPEeOMTENEH HA NPUOLIIL

MBNA America — KoMIIaHus, TOpryolias M0 KpegUTHbBIM KapTOYKaM, 3aperu-
cTpupoBaHHas B IrtaTe [JenaBap. B nHavame 1990-x ee oxBaTuIo 6€CIOKOCTBO,
BbI3BAHHOE HEYOB/IETBOPEHHOCTBIO U YXOZIOM K/11eHTOB. 300 COTpYIHMKOB, CTpe-
MUBIIMXCA COXPAHNUTD BCEX M KaXKIOTO K/IMEHTa, COOpaIich BMeCTe, YTOObI II0-
IBITaTbCA TOHATD CYTh NMPOOIEMBI, Pa3paboTaTh METOAVIKY M JOOUTbCA Oonee
BBICOKOTO YPOBH:A YIOBIETBOPEHHOCT!. B TO BpeMsa k03 UIMEHT cOXpaHeHN
kn1neHToB B MBNA America cocrasnan 90%. Yepes HeCKONMBKO JeT, IIOCBALIEH-
HBIX IIOBBILIEHNIO YIOB/IETBOPEHHOCTY U yiep>KaHNIO KIMEHTOB, M YAa/I0Ch yBe-
JMYUTD €ro 3HaueHue 4o 95%. BaM Mo>keT 1oKa3aTbcs, YTO OOBILION pasHNUIIBI
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HeT, HO 9TO HOB/IM/IO Ha UX IPUOBIIb, KOTOpas BBIPOC/IA B 16 pas, a B CBOEI OT-
paciy oHM HORHSANNCH ¢ 38-To MecTa Ha 4-eb. TakuM 00pasoM, X MapKeTUHTO-
Bble MEPOIIPUATHUS, HAlIpaB/IeHHbIE Ha y/IOB/IETBOPEHNE U YAep>KaHMe KINEHTOB,
OKYIIMINCH 32 cYeT 60Jiee BBICOKOTO YPOBHS IIOJTyYeHHOI MPUOBUIN.

Kak nokasaHo Ha puc. 1-6, Haubojee HeJOBO/IbHbIE KIVEHTHI He XKaTyITCH,
a IPOCTO yXO#AT. [I/1s1 cOXpaHeHM s JOIM Ha 3peioM phIHKe KOMIIAaHUY He00X0-
AVIMO, YTOOBI MIX MEeCTO 3aHA/MM HOBBIE MOTpebuTenu. [laBaiiTe paccCMOTpUM
¢upmy, obcnyxmparomyo 200 000 mokymareneit Ha 3peloM pbIHKe, kK0apdu-
LMEeHT COXpaHeHM A KIMEeHTOB KOTOpoI1 paBeH 75%. Kaxaplii rof aTa KOMIaHMA
tepsieT 50 000 moTpebuTeNelt, u IS COXpaHEHU ST KIIMEHTCKON 6a3bl OHa TOTXK-
Ha IpuBieKaTh Ha ux MecTo 50 000 HOBBIX Mokymnarenelt. OfHaKo IpeXxje YeM
y3HaTh, KaK B/IMsAET Ha IPUOBUIb HaHHBIN YPOBEHDb Y OBIETBOPEHHOCTY U CO-
XpaHeHUs IOTpebuTesnell, faBaiiTe HOCMOTPUM, KaK 3TOil pupMe yAanoch Jo-
CTUYb YPOBHA YIOMAHYTBIX 75%. Bonee mpucranbHblil B3INIAN Ha yIOBIETBO-
PEHHOCTD, IPeTEeH3MOHHOE MTOBeleHNe U ylepKaHye KIMEeHTOB II03BO/IAET CO-
CTaBUTb CXEMY MX COXpaHeHUs:, NIpefcTaBlIeHHYI0 Ha puc. 1-7. Kak BupHoO,
¢upma paboraeT Ha ypoBHe 70% ymOBIeTBOpeHHOCTHM nOTpebuTeneit. Vi3 30%
HeJIOBO/IbHBIX MOTePsAHBI 24,9%. K ToMy e 60/IbIINHCTBO IOTEPSAHHBIX HEY0-
B/IETBOPEHHBIX IIOKYyIIaTe/Iell He XKaayIoTCA KOMIIAaHUY Ha IPUYMHY CBOETO He-
TOBOJIbCTBA.

COBOKYIIHOCTD CBeJleHMIT O IIPUOBIIBHOCTY K/IMEHTOB Ha puc. 1-8 oTpaxaer
MHPOpPMALNIO, IPEACTABICHHYIO Ha puc. 1-6. 3ech ITOKa3aHbl CPefHMIT TOTOBOII
JIOXOJI, MapyKa ¥l MapKeTMHTOBBIe 3aTPaThl Ha OJHOTO IOTPeOUTeNA A1 YAepXKaH-
HBIX, IOTePSIHHBIX ¥ HOBBIX K/IMEHTOB. Kak BUJHO, OBIDKYIIEN CUION CO3JaHNA
NpuObUIN B JaHHOT (UpMe ABJAIOTCA COXpPaHEHHBIe KIMEHTHI, IpuHocsmye 80%
ob6beMa mpopax 1 89% BasIOBOI MPUOBIIIL.

['pyniy noTepssHHBIX OOBIYHO COCTAB/IAIOT HEOBOIbHBIE VIV OTYACTH JJOBO/Ib-
Hble ToTpebuTeny. Tak KaKk OHM MOTYT OBITH K/IMEeHTaMy GUpPMBI B Te4eHVe He-
MIOJIHOTO TOfja MJIV CTPEMATCS IMOKYyTaTh BCe MEHbIIE ¥ MeHbllle, TO0BOI JOXOf
B pacyeTe Ha IOTpeONTeNA 3/jeCb HAMHOTO HIDKe. TeM He MeHee yfiepKaHMe He-
TOBOJIbHBIX K/IMEHTOB — TOXK€ JOPOTOCTOsAIIee 3aHATHE, IOTOMY YTO B IOIBIT-
Keé COXPaHUTb MX KOMIIaHN BBIHY>K/IEHa TPaTUTDb JOMO/HUTE/IbHbIE PECYPCHI.
A 5T0 YacTo 03HaYaeT JONOTHNUTEIbHYI0 pabOTy A1 IIPOAABLIOB, YCTYIIKY B LIeHe,
CIIelVIa/IbHbIe YC/IOBUS IO CK/IAZICKUM 3aIlacaM MM pacyeTaM 1 O0IbLINii 06 beM
cepBlca. B HalleM cy4yae KOHEUHBIM Pe3y/IbTaTOM IIOTepY HeyJOB/I€TBOPEHHBIX

Mmaga 1. ChOKyCMPOBAHHOCTb Ha NOTPEBUTENAX U YNIPABAEHUE NOSJIbHOCTbIO 45

MounTaTth onrcaHre, peLeH3nn 1 Kynutb Ha caite MUA®a



http://www.mann-ivanov-ferber.ru/books/sse/mbmanagement/?utm_source=nkk&utm_medium=pdf&utm_campaign=read-chapter&utm_content=marketing-ot-potrebitelya

Puc. 1-7. YpoBN1€TBOPEHHOCTb U COXPaHEHUE KNNEHTOB

Y,0BNETBOPEHHbIE
KnueHTol 70%

70% COXpaHEeHHbIX KNMEHTOB

Ynaetca
yaepxatb 80%
2,4% coXxpaHeHHbIX KIMEHTOB
Hanytotca
10%
NoTepsiHbl
20%
HeynoBneTBOpeHHbIe 0,6% noTepsiHHbLIX KIMEHTOB
KnneHtol 30%
KHMEHnggg/ﬂ basa YrepwuBalTes
0 10%
He wanylotcst 2,7% coxpaHEHHbIX KIMEHTOB
90%
NoTepsiHbl

90%
24,3% noTepsAHHbIX KNMEHTOB

Hosble

KAneHTbl 24,9%
24,9% B3aMeH NOTEPSHHbIX KINEHTOB

CoxpaHeHue knneHTtoB 75,1%

noTpebuTesnielt sBIsETCA OTPUILIATENIbHAS YUCMASL NPUOLIIL OM MapKemuHaa
(omodaua om eénoxeHHbLX 6 MAPKemuHe cpedcma), cocTaBuBLIast $2,5 MIIH B TOf.
JlaHHBIT TTOKa3aTenb Ha puc. I-8 MOMy4YeH B pe3y/nbTaTe BBIYUTAHNA U3 CYMMBI
o6111ell BBIPYYKY HEPEMEHHBIX U3JIepyKeK /I ee MOMydeHMs U MPSIMbIX 3aTpaT
Ha MapKeTUHT, HeOOXOAVIMBIX /ISl COXpaHEeHNs TaHHOTO KOJIMYeCTBa K/IMEHTOB.
OTa KOHIENINA CTaHeT IPefIMEeTOM ITOAPOOHOr0 0OCYX/IeHN B I/IaBe 2.

HoBsle moTpebuTenn To>xe MeHee BHIrOfHBL. PDOpMUpOBaHIe TOKYIATeTbCKIX
IPUBBIYEK U CTUMY/IMPOBAHNUE HOKYIKY IPOAYKLMU Yepe3 MPOAaKy OIBITHBIX
06pas1ioB (Tak Ha3bIBaeMble IPOOHBIE IIPEJIOKEHNs) TPeOYIOT 3aTpaT Ha pPeK/la-
MY U NIPOABV>KEHME TOBapa. DTO yBeIMYMBaeT 001INIT 06beM MapKeTUHTOBBIX
3aTpart, CBA3aHHBIX C IpMBJIeYEHNEM, IIOITOTOBKO ¥ 00CTy>XMBaHNeM HOBBIX
K/IEHTOB. JTa IPYIIIa KJIMEeHTOB OOBIYHO IIOKYIIaeT MeHblIle, TaK KaK IpeObIBa-
eT Ha CTafuy OLEHKU I IIOKa ellle He MOTHOCTBIO IIpMBA3aHa K pupme mnm ee
HIpOAyKIMM. DTO CHIDKAET KaK FOf[OBO JOXOH, TaK ¥ MapXXy Ha Ka>K/JOTO HOBO-
ro moxymnarens. B HameM mpuMepe KOMIIAHNA, IBITAACh IOTYYUTb HOBBIX K/IU-
€HTOB B3aMeH IOTePAHHBIX, KX rof paxkTmdeckn tepseT $10 MIH 4MCTOM
IpUOBIIN OT BIIOXXEHHBIX B MapPKETVHT CPELCTB.
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Puc. 1-8. BnusHue coxpaHeHust 75% KNMEHTOB Ha NPUGbLINb

JKoHOMMNYECKHE NOKa3aTenu CoxpaHeHn- [oTepsiHHble Hosbie Urtoro
Hble KNUEHTbl  KJIMEHTbI KNNEHTbI

KonnM4ecTBo KNNEHTOB, Yen. 150 000 50000 50000 250 000
[loxoA Ha KnueHTa, $ 800 200 400 —
06bem npoaax, $ Max 120 10 20 150
lepemeHHbIe 3aTpaThl Ha KNKeHTa, $ 400 150 300 -
Mapa Ha KnueHTa, $ 400 50 100 -
Banosas npu6biab, $ MaH 60 2,5 5 67,5
MapKeTUHroBble 3aTpaThl Ha KNueHTa, $ 60 100 300 -
061Me MapKETUHIOBbIE 3aTpaThl, $ MAH 9 5 15 29
YucTan npubblab OT MHBECTULUIA B MAPKETUHT, 51 -2,5 -10 38,5
$ MaH

TeKyume pacxogpl, $ MH - - - 30
YucTas npubbinb A0 HANOroo6a0KeHUs, $ MIH — — — 8,5
PeHTabenbHOCTb Npoaax, % - - - 5,67

BJIMAHUE COXPAHEHUS KJIUEHTOB HA NMPUBbLIJIb

B xoMMepuecKoil cuTyaluu, NpefCcTaBIeHHOI Ha puc. 1-8, o6uuit 06beM mpo-
flaxk B $150 MJIH IPMHOCUT YUCTYI0 PUOBLIDL $8,5 MITH C peHTabeNbHOCTHIO IIPO-
X, cocTasisioueit 5,67%. Ho kak moBmmsin 6b1 Ha IpuObUTb 60/Iee€ BHICOKMIT
IPOLIEHT COXPaHEHHBIX KMMeHTOB? JomycTuM, 4to $1 MIH OB OBI HaIpaB/IeH
Ha yMeHbIIIeHMe YVC/Ia HEY/{OB/IETBOPEHHDIX IIOTPeONTENel, TAK YTO MOXKHO OBITIO
6b1 yrepxuBath 80% KIMEHTOB KOMITAHMM KaXKAbIi rofj. OObeAMHNUB TOTUKY
MapKeTMHIa U BIUsAHNE 9TOI CTPaTeruy Ha IpUObIIb, MOXHO IIOfIBECTHU CIIEAY-
FOLIIMI UTOT:

Ecnu gupma cmoscem xaxcoviii 200 emecmo 75% coxpansimo 80% ceoux
KZIUEHMO08, OHA YMEHbUWUM 3AMPaNbl, C6sS3aHHbIE C HeYO0BTIEMBOPEHHOCHIBIO
U yxo0om nompebumereti, u eti He NPUOECS MPAMUMb MHO20 OeHez

HA MAPKeMUH208ble YCUNUS 1O NPUBTIEHEHUI0 HOBbIX NOKYnAMmeeil.

K momy e, max kax 200060ti 00X00 U MAPIHA HA KTUEHMA Y COXPAHEHHBIX
nompebumeneti 8viuile, Hem y NOMEPSIHHBIX U HOBbIX NOKynAmernetl, 6an06as
npubLIIL KOMHAHUY OONINHA BLIPACILL.
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Kaxk nokasaHo Ha puc. 1-9, ¢ To4ku 3peHns obbeMa Ipofaxk STO JOCTVDKEHNe
IpMBeIO OBl TONBKO K HE3HAYNTETBHOMY €ro yBenndeHno. OfHAKO IIPON30IIJIO
OBl cepbe3HOe yny4lleHre 3QpPeKTUBHOCTI MaPKETVHIOBOI AeSATeTbHOCTI M IIPY-
ObIbHOCTH. TakK KaK cOXpaHeHHBIe K/IMEHTHI 00/lee BHITOAHBI, YeM HOBbIe, 001I1as
BaJIOBasl NMPUOBLIb, IOJTyYeHHAs! OT HUX, Bo3pocya Obl ¢ $60 MiH 1o $64 MH.
MapkeTHHTOBBII OI0fKeT B pasMepe $1 MJIH, HallpaB/IeHHBIIT Ha yep>xanne 80%
K/IMEHTOB, YBe/IM4YMBaeT 0011yie MapKeTHIoBble 3aTpaThl. OfHAKO B KOHEYHOM
pesynbTaTe, 611arofaps COXpaHEHHbBIM KIMEHTaM, YMCTast HPUObIIb OT MapKeTIH-
ra Bo3pocia 6bl Ha $3 MIIH.

Eme 6o7ee Ba>keH TOT (PaKT, YTO YUCTBIN YOBITOK OT 3aTPaT, CBA3aHHBIX C YXO-
IOM HETOBOJIbHBIX K/IMEHTOB, Y YMCTbIE IOTEPH, CBA3aHHbIE C IPUBIeYeHIEM HO-
BBIX [IOKYIIaTesIell, B JAHHOM CTy4ae YMeHbIININCD Obl B uTore Ha $2,5 MyH. Ilox
CYMMAapHBIM BO3[IeJICTBMEM BO3POCILIEN YIOBI€TBOPEHHOCTHU U COXPaHEHN A K-
€HTOB YMCTasi NpUOBUIb YBemmumBaercs ¢ $8,5 mo $14 MyH. JJaHHBIT pOCT YMCTO
NpKOBIN IOMTyYeH 3a CYeT OOBIIOTO YIC/IA YAeP>KaHHbBIX K/IMEeHTOB, CHVYDKEHU A
CTOMMOCTY OOCTTY>KMBaHM I HEYOB/IETBOPEHHBIX IIOTPeOUTeIel U CHYDKEHNA 3a-
TpaT Ha puoOpeTeHNe HOBBIX K/IMEHTOB B3aMeH yllefmnX. B urtore 6es xakoeo-
NU60 usMeHeHUs 00XOOHOCHU NPOOAXNC UYL 8eNUHUHDL 00U PbIHKA MBI OTydaeM
64% mpupoCTa YUCTON MPUOBIIH.

Puc. 1-9. Bausanue 5%-Horo yny4yweHus noka3arens COXpaHeHUs KIMEHTOB Ha NPUObLINbL

JKoOHOMMYECKME NOKa3aTeNn CoxpaHeH- [oTepsiHHbIE HoBbie WUtoro
Hbl€ KNIMeHTbl  KJIMEHTbI K/MEHTbI

KonnyectBo KAUEHTOB, Yeul. 160 000 40 000 40 000 240 000
[loxo Ha KauneHTa, $ 800 200 400 -
06bem npoaax, $ MaH 128 8 16 152
lMepeMeHHbIe 3aTpaThl Ha KKeHTa, $ 400 150 300 -
Mapa Ha KnueHTa, $ 400 50 100 -
Banosas npu6binb, $ MaH 64 2 4 70
MapKeTUHroBble 3aTpaThl Ha KNMEHTa, $ 62,5 100 300 -
061Me MapKeTUHroBble 3aTpathl, $ MAH 10 4 12 26
Yuctaa npubbiNb OT MHBECTULLMIA B MAPKETUHT, 54 -2 -8 44
$ MAH

TeKyume pacxopl, $ MaH - - - 30
YucTas npubbiNb 0 HANOr006n0KeHNS, $ MAH - - - 14
PeHTabenbHOCTb Npogax, % - - - 9,2
48 MapKeTHHT 0T NoTpebuTens
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[IpuBeneHHbIT IpUMep HAITIALHO AEMOHCTPUPYET OTPOMHBbIN MOTeHI AT /A
yBe/IMYeHM s IPUOBUIN U IeHEeKHBIX IIOTOKOB, KOTOPBI COCPEOTOYEH BOKPYT YHO-
B/IETBOPEHHOCTH Vi COXPaHeHMsI K/IMeHTOB. Yncras NpuobUIb pacTeT ¢ COXpaHEeHN-
eM Ka)X/IOTO JIOTIOIHUTEeNIbHOTO IoKynaTens. HeaddekTuBHbIe 3aTpaThl, CBA3aHHbIE
¢ 00CTy>KMBaHMeM HeyIOB/IeTBOPEHHBIX IIOTPeOMTEelt, M CTOMMOCTD IIPYB/ICYeHN A
HOBBIX K/IVIEHTOB JIJIA MIX 3aMeHBI YMeHbBIIAI0TCA. TakyM 00pa3oM, YOB/IeTBOpeHe
U COXpaHeHNe K/IMeHTOB — 3TO MOTPACAIONNI (PVHAHCOBBII pbIyar.

YRoBneTBOpPEHHOCTb NOTPEOUTENEH U YAEPHKAHUE K/IUEHTOB
HeTpynHo MHTYUTUBHO NOHATD B3aIMOCBS3b MEXJY YOBI€TBOPEHHOCTDIO IIO-
TpebuTenei u yaepxanueM KianeHToB. OHAKO pa3miyysa B KOHKYPEHTHBIX YC/IO-
BISIX BHOCAT B Hee CBoM IonpaBku'. Hampumep, Ha MeHee KOHKYPEHTHBIX PhIHKaX
norpebuTesieit yaepKarb jierde fake Ipy HU3KOM YPOBHE UX yIOB/IETBOPEHHO-
ctu. TaM 1m60 HEeMHOTO KOHKYPEHTOB, 1100 3aTpaThl Ha MePexof K 00CIy>X1-
BaHUIO IPyTOJl KOMIIaHMeN CIMIIKOM BbICOKM. Ha pbIHKaX, Ille OTHOCUTENIbHO
HEMHOT'O BapMaHTOB BbIOOpa (K HMM OTHOCATCS Tene(OHHBIN, BOJOIPOBOJHBII
u OONTBHMYHBII OM3HEC), KIMEHTbI OCTAaHYTCs, fake Oyyun HeoBonbHBIMM. Ha
TaKMX PbIHKaX MOXXHO JIOCTUYb CPAaBHUTETbHO BBICOKOTO YPOBHA YIep>KaHUSA
K/IMEHTOB NIPU UX OTHOCUTETbHO HU3KOM Y OB/I€TBOPEHHOCTH.

Ha pbIHKax ¢ CMIbHOI KOHKYPEHIMell, Iie CYILecTBYeT OO0IbIION BEIOOP, a 3a-
TpaTbl Ha IepeXofi HU3KMe, faXke OTHOCUTETbHO BbICOKUII yPOBEHD YJOBIETBO-
PEHHOCTU He MOJKeT TapaHTUPOBAThb IpeaHHOCTY KINEHTOB. byab To racTpo-
HOM, PeCTOpaH 1y 6aHK, KIMEHTBI, €C/IV OHY He BIIOJIHE Y/IOBJIeTBOPEHBI, MOTYT
OBICTPO IIOMEHATH CBOM NPEAIIOYTeHNA. XOTs CPOKY MEX/y COBeplIeHVeM 3Ha-
YMMBIX ITIOKYIIOK OBIBAIOT JOBOIBHO IPORO/DKUTETbHBIMY, IIOKYIIATeIN epCco-
Ha/IbHOTO KOMIIBIOTEpa, aBTOMOOWM/IA M/ OBITOBOI 97IEKTPOHUKM B C/Tydae Jlaxe
JaCTMYHOIO HEJJOBOJIbCTBA MOTYT JOCTATOYHO JIETKO IePeK/TI0YUTbCS Ha APYroit
6penn. Ha Takux ppIHKaX COXpaHUTD K/IMEHTOB HAMHOTO CTIOKHee. YIep>KaTb UX
C MOMEHTA OJHOJ OKYIIKM /IO COBEPIIEHNM s CIIefYIOleil CIoCOOeH INIIb Hanbo-
jiee BBICOKUII YPOBEHb ITOTPEOUTEIbCKON YOBIETBOPEHHOCT.

CoxpaHeHue KJIMEHTOB U CPeiHASA NPOJOIKUTENbHOCTD

MX 00CNyXnBaHUA

YIOBNIETBOPEHHOCTD KIMEHTOB U MX COXpaHEHME HANIPAMYIO CBA3aHbI C PbIHOY-
HOJI cTpareryeit 1 Npu6bUIbHOCTI0. KOHEYHOI! Lie/bIo M100071 CTpaTernm Mapke-
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TUHTA JOJKHO OBITD IIpUBJIeYEHIE, YAOBIETBOPEHNE M COXPAaHEHe Lie/IeBbIX I10-
Tpebureneit. Ecnmu ¢pupma cMoxKeT JOCTUYD 9TOI eIV Ha IIPUBJIEKATENbHbIX IS
Hee PbIHKAX, OHa o0ecreynT cebe MpUObIIb BBIIIE CPeHEIL.

[TorpebuTtenb — Ba>kKHENIINMIT 9/IeMEHT JJIs1 pacdeTa HOPMBI IIPUOBIIN, KOTO-
PBIIL, OHAKO, IPUHATO UTHOPUPOBATb IIPU COCTaB/ICHNN (PVHAHCOBBIX aHAJIVI30B
VIV TOTOBBIX OTYeTOB. [loTpebureny — aTo mapkemuHeo6viti akmus, KOTOPbI
KOMITaHMAM ellle IIPeICTOUT YYeCTb B CBOUX OyXrantepckux cucremax. Kpome
TOTO, TO3ULMS PUPMBI, CIOCOOHOIT IPUBJIEYb, Y/IOBIETBOPUTD U YAEPXKATb K/IN-
€HTOB B TeYeHMe Bcell VX MMOKYIIaTe/IbCKOI )KM3HMY, Oy/ieT JOCTaTOYHO 6/1aronpu-
ATHOM IJIsI JOCTVDKEHMU S HaMBBICIIETO YpOBHA NpubbslIbHOCTY. HemocTarouHo
OpPMEHTVPOBAaHHBIE Ha PHIHOK (PMPMBI CMOTPAT Ha B3aIMOOTHOLIEHNS C IOTpe-
OuTeNAMM KaK Ha pa3osyr coenky Kynau-npodaxu. Kommanmum, mpodHo opueH-
TMpPOBaHHbIE Ha PBIHOK, BOCIPMHMMAIOT CBOUX IIOKYTIaTe/Iell KaK HapmHepos HA
acto scu3Hv. B New York Times kputepuem KOHTPOIS cOXpaHeHNs YnTaTeseil sB-
nsetcs npopomkutenbHocTh nognucku’’. Y New York Times koadduiiuent co-
XpaHeHus cpefy cGOpMMUPOBABLINIXCS MOANNCYNKOB (TeX, KTO IO IUCHIBAIC HA
rasety 6oiee 2 siet) coctapseT 94%. Y ux 61m>Kaiilero KOHKypeHTa 3TOT ITOKa-
3aTenb paBeH 80%.

Yem BblllIe CTENIEHb COXPaHEHM K/IMEHTOB, TeM CVUJ/IbHee OHa BAUsET Ha IpU-
ObUIb B JaHHOM 6M3Hece. HeraBHO MBI JOKa3ay 9TO Ha IIpUMepe poCcTa Mpuobl-
IV OT COXPAHEHHBIX ¥ YMEHbIIECH)S YOBITKOB OT IIOTEPSHHBIX K/IMEHTOB, a TaK-
Ke MEHbIIIell CTOMMOCTY IIPYB/ICYEHN sI HOBBIX ITOTPeONTeelt /1A oA Ae pXKaHA
K/IMeHTCKol1 6a3bl. OfHaKo 60s1ee BLICOKWI YPOBEHb COXPaHEHV A K/IMEHTOB BIIN-
seT Ha IPUOBUIb TAKXKe Y B JONTOCPOYHOIT IIEPCIIEKTUBE, Tak Kak Orarofaps eMmy
YBe/INUNBAETCS MPONO/DKUTENbHOCTD B3aIMOOTHOLICHUII C K/IMEHTOM.

Dupwma, rie KoapPUIMEHT cOXpaHeHNUA KIMeHTa cocTapsaeT 50%, uMeeT paB-
HbIe LITaHCHI YAEeP>KaTh VJIM IOTEPATD €r0 OT Tofja K TOfy. ITO 03HAYaeT CPEeRHIOI0
IPONO/DKUTENbHOCTD B3aMIMOOTHOILIEHNII C K/IMEHTOM, paBHYIO 2 TofiaM, KakK II0-
Ka3aHo Ha puc. 1-10. PaccunraTh ee MOXHO ClIefyIOIUM 06pa3oM: OfH pasfe-
JIUTDb HA OAVIH MUHYC K09 PuimeHT coxpaHeHns KnmeHToB. ClieoBaTe/IbHO, KOT-
[a yBeM4MBAETCS IPOLIEHT COXPaHEHHBIX K/IVIEHTOB, BO3pacTaeT I CpeHAs IIPo-
BO/DKUTETBHOCTh 00cnyXuBaHusa. OgHako emje 6osee BaXKHO TO, YTO 3TO
yBe/IMueHe ABAeTCA SKCIOHEHIATbHBIM.

Hanpumep, cpegHuit ypoBeHb COXpaHEHN S KIMEHTOB CPeiyl IIOCTaBIINKOB
NpOAYKIUMK 3[[paBooXpaHeHus paBeH 80%'®. DTo 3HaueHMe MpeobpasyeTcs B
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Puc. 1-10. MpoponKuTeNIbHOCTb 0GCNYKMBAHNA U COXPAHEHUE KIMEHTOB

20

MpoponKUTENbHOCTD
o6cnykuBaHusa knmenTos (N)
15 - (npu UMetowwencs cTeneHn
COXpPaHeHUs KANMEHTOB)

Koaddpuument coxpanenus knmentos (CK)
(Npv UMetoLencsa cpeaHei
NPOAONKUTENBHOCTU 06CNYKUBAHUSA)

1
K=1-=
¢ N

MpoponxuTenbHOCTb Oﬁclly)l(MBﬂHHﬂ KNUEHTOB
(anuTenbHoOCTbL NoKynarte/ibHOro nepuopa)
=
o
T

| | | |
0
50% 60% 70% 80% 90% 100%

CoxpaHeH!e KNUEHTOB —————————p

CPEIHIOI NPOJOKUTEIbHOCTD OOCTYKMBaHMA IOTPeONTENA, PaBHYIO 5 TO-
naMm. Ecny 661 KoMy-1160 13 ITOCTaBIIMKOB JAHHO MPOAYKIIUNU YAATIOCh yBe-
NVYUTD CBOM KO3 PUIMEHT COXpaHEHU A KIMEHTOB 10 90%, 3TO mpuBeno 6b1
K 10-7eTHelt cpegHell MPOJO/IKUTENbHOCTY 00cnyKuBaHusA. Takum ob6pasom,
110 Mepe NMPOABIKeHNA GUPMBI K 6071ee BBICOKOMY YPOBHIO COXpaHeHNA KIIU-
€HTOB 3KCIIOHEHIIMA/IbHO PACTeT IPOLOIKUTEIbHOCTh CPOKA MX 0OCTYXU-
BaHUA.

MpuobiNbL 3a nepuog COTpPyaAHUYECTBA C NOTpedUTENEM

ITo ouenxam noppasgenenns Cadillac kopmopaunn General Motors, nx nmokyma-
Te/Ib IOTPATUT B TedeHMe XM3HM IpubausnutenpHo $350 000 Ha MOKYIIKY 3aIl-
vacreit u Texobcmyxupanue. Ecnu Cadillac norepsier aToro mokymnaresns Ha paH-
HeM 3Talle ero XM3HEHHOTO IIMK/Ia, KOMIAHMA He CMOXKET IONTYy4UTh COTHU ThI-
CAY JO/UIapoB B OyAyIeM HeHe)KHOM IOTOKe. B3aMeH moTepsAHHOro KOMIaHUM
IpUAETCA 3aHUMATbCA NPYUBJICYEHNEM U pa3paboTKOI HOBOTO K/IMEHTA, a CTOUT
3TO HepemeBo. TakuM 06pa3oM, CTOMMOCTb MapKeTVHIOBBIX MEPOIPUATHIL, Ha-
IpaB/IeHHBIX Ha oOecIiedeHNe YIOBIeTBOPEHHOCTH IIOTpeOuTe e, HeBeIuKa 10
CPaBHEHUIO C TeKyIeil 1 OyAyLieil BBITOJON OT ero IOKYIIOK M/ C 3aTpaTaMu
Ha 3aMellleH)ie KIJMEHTOB B Clly4ae X HEYJOBIeTBOPEHHOCTH 1 yXofa. B nenom
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Puc. 1-11. Mpu6binb 32 Nep1oa COTPYAHNYECTBA C KIMEHTOM

$60 [~

NMpusepeHnan

sao (328
$ap $44

$40 cToMMOCTh
$30 BBUKEHHS
JeHeXHbli Tekywas AEHEeXHOro
$20 Nepuop noToK croumoctb $1* notoka
_$51 0 -$51 1,000 -$51,0

$0

nojib30BaTens KPeAUTHON KAapTO4KHU

CpeaHsas NpuGLINL Ha 0AHOTO

1 $30 0,909 $27,3

2 $42 0,826 $34,7
-$20 —

3 $44 0,751 $33,0
-$40 — 4 $49 0,683 $33,5

5 $55 0,621 $34,2
-$60 — 0 1 9 3 4 5 YucTas npuBedeHHas CTOMMOCTb l€HeXHOro notoka  $111,7

KonnuecTBo net coxpaHeHUA KNMeHTa * CM. Tabnuuy noKasaTtenen TeKyliein CTOUMOCTH B NpuoKeHnn 1-1.

3aII0TYYUTh HOBOTO K/IMEHTa B3aMeH yTPAadeHHOIO CTOUT B IATb pas IOpPOXKe,
9YeM COXPAaHUTDb CYIECTBYIOIIETO.

Ha puc. 1-11 npepcraBieHa cpefHAs IpUObIIb B pacueTe Ha OJHOTO IOTb30-
BaTe/sA KPENUTHONM KapTOYKM 33 MATUIETHMIT Tepuof. OTKpbITHE CYETOB I/ HO-
BBIX [10/Ib30BaTe/Iell IPUHECIIO YVCTHII TOBoBOI YObITOK $51 ¢ KnmeHTa. [Ipuse-
JeHHbIe HeJlaBHO ITOTPeONTE/IN TO>Ke He TOPOIATCA aKTVBHO VICIIO/Ib30BAaTh CBOU
HOBBIE KPEAUTKI: OHM IPUHOCAT CpefHIoI0 NpuosUIb $30 3a nepsslit rox, $42 3a
BTOpOIT 11 $44 3a Tperuit. Ha nAThIT TO cCpegHAA NPUObLIb, IOTyYeHHas OT 00-
MajiaTesns KapThl, cocTapnsgeT $55. TakuMm 06pa3om, LIeHHOCTD IIO/Ib30BATENA Kpe-
IUTHON KapThl IPOJO/KAET PacTy ¢ TedyeH1reM BpeMeHn. CieoBaTe/IbHO, TOPry-
Iollieli 110 KpeIUTKaM KOMIIaHMY BeCbMa HEBBITOJHO TEPATH IIOKyIaTe/ls Ha IA-
TBIl TOJ, M3-3a €ro Hey/loBeTBOpeHHOCTH. IleHa ero yxona B IepBBIN Tof
cocTaBUT j1 komnanuy $106 ($55 — yIylieHHas BBITOAA, CBA3aHHASA C YXOIOM,
u $51 — 3aTpaTbl, CBA3aHHbIE C IPUBJIEYEHNIEM HOBOTO K/IVIEHTa B3aMEH CTaporo).

B sToM mpuMepe cpefiHAA TPOJO/KUTENTLHOCTb 00CTY>KMBAHMA K/IMEHTA CO-
cTaB/iAeT 5 yieT. BepHyBIINCh Ha IIar Hasafl, Mbl MOXXEM PacCUMUTATh, YTO KOIP-
bUIMEHT COXpaHeHUA KINEeHTOB cocTasinAeT 80%.

Coxpanenue knuenmos = 1 - 1/N =1 - 1/5 = 0,80 (unu 80%)
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Jl71s1 oLleHKM PUOBIIN 3a NEePUOK COTPYAHMYECTBA C KJIIMEHTOM IIpU TaHHOM
k09 puiMeHTe COXpaHeHN A HaM NOTpeOyeTcsl pacCUUTATD YUCIYI0 NPUBEOEHHY IO
cmoumocmos OBVDKEHUA €T0 JeHEeXXHOTO IMOTOKa, MOKasaHHYIo Ha puc. 1-11. Vc-
XOpHBI $51 — TaKoBa CTOMMOCTD IPUBJIEYEHN S KITMEHTa — MCYe3aeT MTHOBEH-
Ho. OpHaKo, 4TOObI JocTUYb BBIPYYky B $30, morpebyercs rox. Tekymmas croun-
MocTb $30, IOTy4eHHBIX Yepe3 rof, MeHblle $30, 3apaboTaHHBIX celfvac. B aTom
npuMepe ¢pupMa IPUHSAIA CTABKY AVICKOHTUPOBaHNsA, paBHYIo 10%. [ToaTomy Te-
Kyljas cToMMocThb $1, momydeHHOro yepes rop, paBHa 0,909 (ctaBka, Ipy KOTO-
poit $1 obecueHnBaetcs 3a rog Ha 10%). Takum o6pasom, $30, KoTOpbIE B TIO-
Jy4nTe depes rof, croar $27,3 ($30 x 0,909). 1o AVCKOHTUPOBaHVE IPOU3BOANT-
Cs A1 BBIPYYKM Ka)KZIOTO TOfIa, @ TIOKa3aTe/y CYMMUPYIOTCA J/IsL TOTO, YTOOBI
MOMY4YNUTb YUCTYIO IPUBEAEHHYIO CTOMMOCTD JJeHeXKHOTO ToToKa. Korzia moTox mpa-
BUJIBHO JUICKOHTMPOBAH 3a KaXK[blil TOJl, CyMMa €ro YMCTOJ NMpUBeeHHOI CTON-
MocTu paBHa $111,70. TakoBa CTOMMOCTB 3TOTO K/IMEHTa B HO/I/Iapax Ha CeTOH AIII-
HUl feHb. Eciy ObI IPOJOIKNUTEIBHOCTD ero 006C/Ty>KMBaHUA OTpaHNYMBaIach
3 rogamu, IpUOBLTb Ha TOTpebuTesnst (YMCTasi MpUBeeHHasE CTOMMOCTD) ObIa OBl

Puc. 1-12. Yuctas npuBeeHHAss CTOMMOCTb OHIaiHOBbLIX NOKynaTeei

$100 Mpu6bINbL OT 0AHOTO NOKYNaTeNs: NOKynku yepe3 UHTepHeT
$80 [ ] BuiToBas 3NEKTPOHMKa
] NpoaykTsl
$60 Il Onexnpa
$40
$20
$0 ‘ ‘ ‘ Toabl
0 1 2 3

-$20

Yucras npuBepeHHan CTOMMOCTb*
AneKTpoHuKa = -$50 + $9,09 + $12,40 + $13,15 = -$15,36
NMpoaykthl = -$90 + $50,00 + $49,59 + $48,84 = $58,43
Opnexpa = - $50 + $51,82 + $62,81 + $62,36 = $126,99

* CTaBKa AMCKOHTUpOBaHUs — 10%.

—$40

—-$60

—$80

—-$100
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3HAYNTENTbHO MeHble. YeM Bblle K03 uIeHT coXxpaHeHN KIMeHTa, TeM 00b-
IIe CPeIHASA MPOJO/DKUTENBHOCTD €T0 00CTY)KMBAHNUA Y MPUOBITD.

Yro06bI Tydllle 3TO MOHATD, AaBaliTe IOCMOTPYM Ha ITOKa3aTeny NpuobIn (n-
CTYIO IIPUBEJIEHHYIO CTOMMOCTD) OT OH/IAITHOBBIX ITOKYTIaTesIell OBITOBOI 3/IEKTPO-
HMKM, IPOTYKTOB I OIEXMbI B TedeHMe 3-meTHero nepuona'® Ha puc. 1-12. 3amony-
YUTH MOKYTIaTe/IA IPOLYKTOB IMTAHNA CTOUT IIOYTH B [iBa pasa IOPOXKe, YeM I10-
Kynarensa OBITOBON 37eKTpPOHMKN. TeM He MeHee yepe3 3 Tofa OHJIANIHOBBIN
MOKYIIaTeNh 37IEKTPOHMKY MMEET OTPUIIATE/IbHYIO YMCTYIO IPUBEIEHHYIO CTOM-
MoCTb —$15,36, TOIIa KaK y Cpe/JHEro OH/IAliHOBOTO MOKYTIaTe/A IIPOLYKTOB INTa-
HUA 4epe3 3 rofa 41cTas IpUBeieHHasl CTOMMOCTD cocTaBsieT $58,43, a cpegHuit
OHJIAJTHOBBII IOKYTIATeNTb OJEXKIbI ellle 60/ee BBITOMIEH: Yepe3 3 rofia OH IpUHeceT
$126,99.

NOANbHOCTb NOTPEBUTENEN WU EE PEFYIMPOBAHUE

XO0TA YOOBNIETBOPEHHOCTD ¥ COXPaHEHME KIMEHTOB ABIAITCA BaXKHBIMMU IIOKa-
3aTensamMu 9pPeKTUBHOCTY MapKeTHUHIA, /IS JOS/IBHOCTI NMOTpebuTeneit Heob-
XO[IMIM JIPYTOil YPOBEHb IICUXOIOTNYeCKON IpuBepXKeHHOCTH. CyIIecTByeT MHO-
O CIIOCOOO0B OLIEHKY IICHXOIOTMYECKON NPUBA3aHHOCTY KJIMEHTa K ONpefe/ieH-
HOMY OpeHZy MM KOMIIaHMM, HO CPelM BCeX OCTATIbHBIX Hayboee BBICOKOI
dbopMoit AIMOIMOHATBHOTO 0f00peHms sBisieTcsi pekoMeHnganus. Korga kinen-
ThI IOJIOKUTENIBHO OT3BIBAIOTCA O KAaKOM-TO NMPOAYKTE VN YCIyTe, 3TO O3HAYa-
€T, 9YTO Y HUX €CTb TBephas YBEPEHHOCTDb B LIEHHOCTH, IIpefi/laraeMOoll PeKOMEH-
JOBAaHHOI MMM KOMIIaHMEN VI TOPrOBOJ MapKOi.

OueHKa NoSNbHOCTH NOTpedouTenei

ECIII/I HpI/I3HaTb YJIOBTICTBOPGHHOCTI), COXpaHeHI/Ie n peKOMeHHaLU/IIO KJIIMEHTOB
JJIEMEHTAMMU HOTpe6I/IT€}IbCKOI7I HpI/IBep)KEHHOCTI/I onpene}leHHoﬁ KOMITaHUUN NN
TOpI‘OBOIZ MapKe, MO>XHO O6’b€]:[I/IHI/[Tb X BCE€ BMECTE OJId HOHY‘IeHI/I}I MHAOEKCa
nosubHOCTH TIOTpebuTeneit (VIJIIT):

WJIIT = yoosnemeopennocmo nompebumerneti X cOxpaHeHue KIUeHmos X
X peKomMeHOAUUs KIUeH 08

Hanpumep, kakoii-HUOYAb «OTYACT yOBIEeTBOPeHHbI» KmmeHT (VIITY xoro-
poro paBeH 60) MOXeT MIMeTb BBICOKMIT K03 PuumenT coxpanenus (0,90) B cy-
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yasAx, KOIJja ero 3aTpaThl Ha MepeXof K APYroil KOMIIAaHMM BBICOKU WV Y HETro
HeT IIpMBJIeKaTe/IbHbIX BApMAHTOB BBIOOpA. YMHOXXUB II0OKa3aTeNb y/IOBIETBO-
PEHHOCTY K/IMeHTa Ha IIOKa3aTe/Ib ero COXpaHeHus, Mbl nonydaeM 54. Takoit
YPOBEHb COXpaHeHM:A KIMEHTOB MOXET 3aCTaBUTb KOMIIAaHMIO IOBEPUTDH B TO,
YTO, BOIIPEKM HU3KON y[IOBIETBOPEHHOCTH, Aea UAYyT xopouio. OgHako Korpa
B OTBeT Ha Bonpoc «KakoBa BepOATHOCTb TOTO, YTO Bbl IOPEKOMEHTyeTe 3TOT
OpeHy M1V KOMIIAaHUIO APYTUM IIOKYIATeNsAM?» KIVEHT TOBOPUT: «10 maHCOB
u3 100» — xapTKUHA IepecTaeT OBITH yTeWINTeNbHO. EC/Iy Bac He XOTAT peKo-
MEHZIOBaTb, 3HAYNT, YPOBEHb JIOSTTBHOCTY TOTpebuTeneit Hu3ok. C yyerom 10%-
HOJI BEpPOATHOCTM pPeKOMEHJallM CO CTOPOHBI 3Toro KaneHTta VIJIIT cumxaer-
csa ¢ 54 mo 5,4:

ML = 60 X 0,90 X 0,10 = 5,4

9TO [OMKHO CTAaTh IPeAyIpeXAeHNeM A PYKOBOANUTeIe ¥ IepCOHaIa JII0-
601 KOMIIaHUY, KOTOPOJ Hebe3pasnnyHa JOsIbHOCTD HoTpebuTeneit. C TakuM
HV3KJM YPOBHEM yJOBJIETBOPEHHOCTY K/IMEHT YIifieT, KaK TOIbKO y Hero Iosi-
BUTCA BbIOOp. DaKTMUECKM JIOATBHOCTD MOTPebNTeNIel B MOKOOHBIX CTydasx
HEBBICOKA, @ II0Ka3aTe/lb CTEIIeHN y/ep>KaHNA K/IMEeHTOB CO3/jaeT JIOKHOE OIIy-
I[eHNe ycIexa.

Ha npumepe yrxe nsydeHHBIX HaMM IOKymateneil mpuHTepos Hewlett-Packard
(HP) Ha puc. 1-13 MoxXHO HaOMIOaTh, KaK Pa3M4aeTCs NOS/IBHOCTD TOTpebuTe-
neit. Kak 1 0X1/1a/10ch, y 04eHb JOBOIBHBIX K/IVIEHTOB IIPOLIEHT 3aIl/IAHNPOBAHHBIX

Puc. 1-13. OueHKa n10NbHOCTH NOKynaTenen

YAoBNeTBOPEHHOCTD Konnuecteo Unpekc notpedu- 3annanupo-  PexomeH- JlosnbHOCTb
nokynareneu noKynate- Te/NbCKOW yOBNET- BaHHbie HOBble [OBaNnM  MoOKynarte-

nei, % BopeHHocTH (UMY) NOKYNKH, % obl, % neit
KpaiHe foBONbHbIE 25 100 0,95 0,90 86
YaoBneTBOPEHHbIE 36 80 0,80 0,75 48
0T4acTH y0BNETBOPEHHbIE 22 60 0,50 0,50 15
0T4acTM HeYA0BNETBOPEHHbIE 10 40 0,10 0,00 0
HeynoBneTBopeHHble 5 20 0,10 0,00 0
KpaiiHe Hej0BOIbHbIE 2 0 0,00 0,00 0
100 72 0,65 42
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Puc. 1-14. CTpaTeruu ans ynpaBieHus N0SAbHOCTbIO U NPUOLINLHOCTbIO KIMEHTOB

A

NpuGLINLHOCTL KNHEHTa

OueHb
BbICOKast

Bbicokas

CpeaHss

Be3y6biToyHan

OTpuuyatensHas

C BbICOKMM NOTEHLNaNnom

1
NonHas npubbInb 3a nepuos

COTPYAHUYecTBa 2X
CoxpaHeHue KaneHToB = 50%

Crtparterus: ana GopMupoBaHus
noTpe6uUTEeNbCKOM N0SNBHOCTH
1361paTenbHO MHBECTUPYIiTE BO
B3aMMOOTHOWEHUS C MHAUBUAYAbHBIM
NOAXOAOM.

20% KopnopaTtueHble ycnyru

15% Po3HMYHas TOProeAs NpoAyKTamMmu
19% 3aka3 TOBapoOB no noyte

18% MNpsamble 6poKepcKue onepaLuu

Camble ny4wue

A1
vYVYVYY

MonHas npu6blnb 3a NEPUOA
COTpyAHMYecTBa 5X
CoxpaHeHue kanenToB = 80%

Ctparerus: Ans noAjepkaHus
noTPe6UTENLCKO NOANBHOCTH
MHBECTUPYWTE B CNeLnanbHo
OPMEHTUPOBAHHbIE Ha ITUX KNMEHTOB
B3aMMOOTHOLWEHUS.

30% KopnopaTtusHble ycayru

36% Po3HW4YHas TOProBas NpoAyKTaMu
31% 3aka3 ToBapoB No noyte

32% Mpsamble 6pOKEpCKKUE onepauum

He npuHocsawue npuébinu

I i
MNonHas npubbinb 3a NEPUOA

coTpyaHMYecTBa -X
CoxpaHeHue KaneHToB = 33%

CTparterus: 0TAen1Te NoTeHLMaNbHO
NPUGLINbHBIX KNMEHTOB OT HE NPUHOCALLUX
npu6bIIN NepeberYNKOB.

29% KopnopaTusHble ycayru

34% Po3HW4YHasA TOProBs NpoAyKTaMu
29% 3aka3 ToBapoB N0 NoyTe

33% Mpsmble 6pOKepCKKe onepaLmun

MpuHocsAwme npubLINL
HUKE CBOMX BO3MOXHOCTEIH

NN

vYVYY

MNonHas npubbiNb 3a NEPUOA
coTpyaHuyecTBa X
CoxpaHeHue KaneHToB = 80%

CTparterus: MHBECTUPYiiTe B NOAAEPKaHNe
noTpe6UTEeNbCKOM N0SIBHOCTH

1 co3AaBainTe BO3MOXHOCTHU ANs YBENUYEHNSA
NoTPe6UTENbCKOI BbIDYUKN U MapKK.

21% KopnopaTusHble ycayru

15% Po3HW4YHasA TOProBas NpoAyKTaMu
21% 3aka3 ToBapOB N0 nouTe

17% MpamMble 6poKepck1e onepaLum

OueHb cnabas

Cnabas

CpeaHss

CunbHas OueHb cunbHas

JloanbHOCTL NOTPeGUTENEi >
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HOBBIX IOKYIIOK U Ke/TaHUA PeKOMEHJI0BaThb BIedaT/Aoome Boicok. VIJIII nna
KpaliHe JOBO/IbHBIX K/IMEHTOB COCTaB/IAET 86. YIOB/I€TBOPEHHbIE IIOKYIIATENN Me-
Hee noanbHbL: MJIIT paBen 48. OTyacTu yHOBIeTBOPEHHBbIE NTOKYIIaTeNIN, HECO-
MHEHHO, MeHee IIpeJJaHHbI BCIe[ICTBIE O0/Iee HM3KOTO IIPOLIeHTA 3all/TAaHMPOBaH-
HBIX HOBBIX IOKYIIOK ¥ PEKOMEHAIuM. Y Hey[JOBIeTBOPEHHbIX KaueHToB VJIII
paBeH HY/IIO U COOTBETCTBYET HY/IEBOMY VMM HU3KOMY YPOBHIO 3aI/IaHMPOBaH-
HBIX HOBBIX ITIOKYIIOK ) JKEeJTaHUIO peKOMEHIOBaTh. TakuM 06pa3oM, cpemHMii
WIJIII, paBHbIit 42, no3BonsetT HP oleHNTH 0611YI0 TOSTBHOCTD CBOMX HOKYIIaTe-
7iell ¥ KOHTPO/IMPOBATh, KaK MOKa3aTelb TOANTbHOCTU MEHAETCA B 3aBUCUMOCTH
OT YCU/INIA TIO ee CTUMY/IMPOBAaHMIO U IOBBIIIEHUIO CTEeIIeH! YI0OBI€TBOPEHHOCTH
HoTpeOuTenelt.

JlosnbHOCTbL NOTPEOUTENE U MAPKETUHI B3aUMOOTHOLUEHHA

C KNMeHTamu

YHOBHCTBOPeHHOCTb " CcOXpaHE€HNE HOTpe6I/ITe}IeI7[ OKa3bIBAIOT IIOJTOXKUTEIBbHOE
BIIMAHNE HA peHTa6eTIbHOCTb, OIHaKO y q)MprI MOTYyT 6bITb TaKle KJINEHTbI, KO-
TOPBIX el xoueTcs YAep>KaTb, 1 TaKNE, OT KOTOPbIX XOTETOCH 6]:1 OTKaSaTbCHzo.
B ci1y4qae ¢ HOBbIMU HOTpe6I/ITeHHMI/I CuTyanunAa a6COTIIOTHO dAHaJ/JIOTM49Ha: cpean
HUX BCerjga €CTb T€, KTO JOJIDKE€H CTAaTb I1€/IbI0O KOMIIaHIM, 1 T€, KTO CTAHET €€ I10-
MeXxoi. 9TO — 4YacThb IIpo1necca, Ha3bIBa€MOI'o Maprcemuﬂzom 83AUMOOMHOULEHUT
C KiueHmamu, KOTOpOMY ITOCBAIICHA I'JIaBa 5.

H}IH 3(1)(1)6KTI/IBHOI‘O yipaBl€HNA B3aMMMOOTHOIECHNAMM C KJIME€HTaMI € TOY-
KJ 3p€HUA UX YOAEPXKaHUA ITONIE3HO ITPON3BECTU X KJIaCCI/I(l)I/IKaI_H/IIO IIO ITOKa3a-
TENAM JTOATBHOCTU U HpI/I6bI}IbHOCTI/I21. He Bce xnmueHTHI OJMHAKOBDI. OILHI/I MO-
r'yT 6bITb JTOATIbHBIMU N HpI/I6bI}IbeIMI/I, apyrue HpI/I6bIIIbeIMI/I, HO HEI0ANb-
HBIMMY, HEKOTOpPbIE JIOATbHBIMU, HO HeI‘IpI/I6bIHbeIMI/I, a OCTaJIbHbI€ — HUI
HpI/I6bIT[beIMI/I, HU TOATIbHBIMIU. O,I[Ha ns3 uenei{ MapKeTMHIa B3aMIMOOTHOIIIEHN
C KJIMMI€EHTaMM 3aK/II049a€TCA B YPETYIMPOBAHUN 3TUX pasm/mm?[ C I€JIbI0 JOCTU-
JKeHUs 60riee BBICOKOTO YPOBHS JIOS/IbBHOCTY U npubbUibHOCTH. Ha puc. 1-14 npen-
CTaBJ/IEHbI YIIOMAHYTbI€ Y€TbIPE TUIIA KIMEHTOB.

Camble nyqmine

OTM KIMEeHTbl — «KOPOJIeBCKMe OpM/UIMAaHTbl» A/ M0607 komnanun. Code-
TaHMe JIOATbHOCTY, IPEBBIIIAIOIIel CPeHMe TIOKa3aTe/IN, M NPUObIIBHOCTY K/IN-
eHTOB (opMupyeT HaMbOMBIIYIO0 YacTh MpuoObUIN prpmbr*2. OCHOBHOII 3aayeit
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MapKeTVHTa B3aVIMOOTHOUIEHMII ¢ K/IMEHTaMMI 371eCh SIBJIACTCS pasBUTHE YCTOI-
YUBBIX, JOMTOCPOUHBIX, TMYHBIX (OIVH Ha OfMH) OTHOIIEHUIT C STUMMK KIMEHTA-
MM TTOCPEACTBOM MCIIOTb30BaHMU CIIEI[MAIbHO MOATOTOBIEHHBIX /i1 HUX IIPO-
rpaMM, IO3BO/ISOIUX JOCTUYD X MaKCUMaJIbHOI yioBNeTBOpeHHOCTH. Kak 1mo-
KaszaHo Ha puc. 1-14, ot 30% 10 36% K/IMEHTOB B Ka>K[IOM U3 IIPeNCTaBIEHHBIX
BUJIOB OM3Heca SB/ISAIOTCA CAaMBIMU JTyYIIVMM™.

IIpuHoOCAIMe IPUOBITH He B OTHOM BO3MOKHOM 00'beMe

ITHU KIMEHThI — «HeOTIIM(OBaHHBIE IPATOLIEHHbIE KAMHI» B IIOTPEOUTENb-
ckoM noptderne komnanuu. OHU TOATBHBL, HO HETTPUOBITBHBIL, @ HEKOTOPBIE Taske
HeBBITOgHBI. Kak mokasaHo Ha puc. 1-14, TOoTeHLMAN 3TUX KIMEHTOB, COCTAB/IA-
fomuit ot 15% mo 21% nopTderneit GpupMm, UCIIONb3yeTCs He OTHOCTBIO, U PUp-
MBI TIOJTy4YaloT MeHblIlle IIpUOBIIN, YeM 9TO BO3MOXKHO. [lopgxopsmas crparerus
MapKeTMHTAa B3aIMOOTHOILIEHUII C TAKMMMY K/IMEeHTaM! 3aK/II04aeTCs B MHBECTU-
POBaHUU B CIel[MaIbHbIE IIPOTPAMMBI, TPENOCTABIAION[IE UM OOJIbIllEe BO3MOX-
HocTeit s nokynok. Hanpumep, PearlParadise.com s Toro, 4To661 onTumu-
3MpOBATh IIOKa3aTe/IM BBIPYYKY Y IPUOBIIBHOCTY TaKMX K/IVEHTOB, IIpeJlaraeT
UM IIPOJaKM Ha JIBTOTHBIX YCIOBUAX>Y. BMecTO IpemoxeHns o pacpopaxax
1A IIPOKOTo Kpyra nmokynareneii PearlParadise.com paccpinaeT cBouM npepaH-
HBIM 3aKa3YMKaM II0 37IEKTPOHHOI MOYTe COOOIIEHNS CO CIIENNaNbHOI CChITKOIA,
CO3JIaHHOJ TOJIBKO ISl HUX. B MTore HabmogaeTcss pocT Kak o6beMa IMpogax,
TaK U IpUOBIIN, TOTYYEHHOI OT IpefaHHbIX IIOKyIIaTeel.

C BBICOKMM IOTEHI[MIAIOM

B motpebutenbckom nopTdene KOMIaHUYM 3T KIMEHTHI — «OPUITMAHTHL 6€3
OrpaHKM». Y HMX BBICOKMIT IIOTEHI[MAI JJIs1 CO3AaHM MPUOBUIN, HO OHY He OT-
HOCATCS K KaTeropuu IpefaHHbIX. [[7a BUAoB 6M3Heca, IpeacTaBIeHHbIX Ha
puc. 1-14, KTMEHTHI C BBICOKMM MOTEHI[MA/IOM OTPa’kaloT HeMPaBU/IbHO UCIIO/b-
3yeMble BO3SMO>KHOCTH M COCTAB/AIT OT 15% 70 20% moTpebuTenbckux noprde-
neit. Takue KIMeHTH — JierKas Jo6bIYa 111 KOHKYPeHTOB. UTOOBI COXpaHUTD UX
U IPMHOCUMYIO MMM IPUOBIIb, BaXKHO HMOIBITATHCSA CHEIAaTh UX JOSTTbHBIMIL.
OcHoBHas LleTb MapKeTHIa B3a¥IMOOTHOILIEHNI ¢ KIMEeHTaMI 3TOM IPYIIIHI 3a-
KJII0YaeTCs B MHBECTVPOBAaHUY B GOPMUPOBaHYe IPEaHHOCTY Y 9TUX IOKYyIIa-
Te/lell C IOMOIIBIO MOATOTOBIEHHBIX CIIEIMAIbHO [ HUX NPeNIOKeHN, YCI-
NMMBAIOLINX UX IOTPEONUTETbCKYIO YAOBIETBOPEHHOCTD 1 YKeTaHMe OCTAThCA.

58 MapKeTHHr oT noTpe6uTens

MounTaTth onrcaHre, peLeH3nn 1 Kynutb Ha caite MUA®a



http://www.mann-ivanov-ferber.ru/books/sse/mbmanagement/?utm_source=nkk&utm_medium=pdf&utm_campaign=read-chapter&utm_content=marketing-ot-potrebitelya

He npunocsamye npu6siin

K HUM OTHOCUTCSA IIMPOKMIT AMATIa30H K/IMEHTOB — OT IIOTEHIIMa/IbHbIX «I10-
JyIparolieHHbIX KaMHel» [0 «IIyTOBCKOTro 30710Ta». Ha puc. 1-14 3Ta 9acTh KIu-
eHTCKOTo mopTdensa GupMbl cocTapisaeT oT 29% o0 34% ee K/IMEHTOB. DTO HO-
Bble IOTPeONTeNN, KOTOpble He BHITOZHBI U He IpeflaHHbl. MHOTME HOBBIE KIIN-
eHTBI 00/TalaloT MOTEHIMA/IOM K PasBUTHIO VI CTAHOB/ICHNIO BHICOKOTOXOJHBIMU
U JIOATTbHBIMM MOTPEOUTENAMY, OCTATbHbIE K€ MOT'YT IIPOCTO CHENATh MOKYTIKY
n yitu. llpepnoxeHne KOMIIAHNY IJ1S 9TUX YXOAAIMX IIOKYIIAaTenell HeMHTepec-
HO B IIPMHINIIE, BPSAZ JIV OHM OYAYT Y/IOBTIETBOPEHBI U BPSIZL /IN UX YAACTCA YAEP-
)KaTb, BHE 3aBUCUMOCTH OT IpuiaraeMbix ycummit™. ITo 60npImomy cueTy Takmx
K/IMIEHTOB JIydllle BCeTo 130eraTb>, Ho, Oylyun Ha OIpefieIeHHOM STaIe HOBBI-
MM TOKyTIaTe/IAMM, OHU TpebyloT ocoboro mopxona. Hampumep, B AT&T ycra-
HOBWUIN, 4TO 1,7 MJIH ee K/IMEeHTOB MEHAN 00CTy)XuBalolne TeneOHHbIe KOM-
IMaHUM B CpefHeM 3 pasa B rofi”’. CumTaeTcs, YTO Y 3TUX K/IMEHTOB HeT HMKAKO-
TO OIbITa OTHOLIEHMII C KOMITaHMel, ¥ A obecliedeHNsI X IPUBBIKAHNA K
IPOAYKIMM U YCTyraM KOMIIAaHUM TPeOyeTcs KauecTBO CepBICa BbIIIe CPEIHETO.
To, xak ¢ HMMM 06palLIAIOTCA, 3HAUNTENTBHO BIUAET HA YPOBEHb UX NPUOBIILHO-
CTU Y JIOAIBHOCTH.

Kak 063aBecTUCb HOBbIMU KJIMEHTaMHM

ITpouecc npuBedeHNs HOBBIX IIOTpebUTeNIel HEIIPOCT, TaK KaK TpeOyeT poxy-
MaHHOTO MapKeTVHIa B3aXIMOOTHOILIEHNII ¢ K/yeHTaMy. OOBIYHO CYMTAETCS, YTO
06071 HOBBIV K/IMEHT BBITOZIEH A/t KoMIIaHuK. He MHOTrVe IIpofaBIbl OTKaXKy T
MOKYTIaTeII0, JKe/MA0IIeMY CHeNaTh IOKYIKY. A MeXxy TeM foKTop Yapnps Jlun-
nuc, opiBInit CEO xomnanmuu MediaOne, ogHa>XKIbl CKas3al:

«f 6ydy 3Hamv, 4umo Hawu NPeONPUIMUS XOPOULO CNPABUNIUCH C PLIHOUHOTE
ceemeHmauueil, K020a MHe CKAXYM, KOMY Mbl He 00NIHHbL NPo0asambv».

Pe3ynpraToM 6€CKOHTPONBLHOTO IIPUBJIEYEHM A HOBBIX K/IMEHTOB MOXKET CTaTh
¢dbopMmpoBaHue 6a3pl MOTpebUTENEN, KOTOPbIE HY JIOAIbHDI, HU BBITOJHBL. DTO
MO>KeT NPUBECTM K BeCbMa OLIYTMMBIM yObITKaM, OCOOEHHO €C/IY Y4ecTb CTOM-
MOCTb IIpoliecca IPUBJIeYEeHNA ¥ BO3MOXKHOE OTCYTCTBIME NIpuoObIIn (m1bo ee He-
60/bII0N pa3Mep) OT BHOBDb IIPMBJICYEHHBIX K/IMEHTOB B3aMeH yTepAHHbIX. Ta-
KM 006pa3oM, Ba)KHO IIOHVMMATb PaslInyusa MeXy IieJIeBBIMU 1 Helle/IeBbIMU
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norpebutensmu. CBeleHUs O KIMEHTe, KOTOPBIN He A6714emcs XOPOIIUM Liesie-
BBIM IIOTpeOMTeNIeM, UMEIOT TaKYI0 JKe LIeHHOCTb, KaK 1 CBeJleHNUs O TOM, KTO Ta-
KOBBIM fA6nsemcsA. Ecv B Xofje yIIOMAHYTOrO IIpoLecca IIOCTapaTbCs YCTAHOBUTD
U U30eXaTh He NPUHOCAWUX NPUbLIIL TIOKyIaTesNeil, TO MO)KHO CHU3UTb COBO-
KyIIHBIe 3aTpaThl Ha IpMBJIeYeHNe K/IMEeHTOB U IOBBICUTD KO3 UIMEHT UX CO-
xpaHeHus. Hackonpko ¢pupMe yaacTcs IpUBIEKaTh je/IeBbIX U n30erathb Hellene-
BBIX ITOTpeOuTeIell, HACTOJIbKO OHA CMOXKeT YMEHBIIUTD 00LIye 3aTpaThl Ha 00-
3aBefleHMe HOBBIMM KJIMEHTaMI U JOCTUYb OOjiee BBICOKOTO IMOKa3aTensl UX
COXpaHeHMA.

BepHyBlIMECHA KIIMEHTDI

HoBbiMuy norpeburensMy MOTYT TakXKe OKa3aTbCs XOPOILIO 3a0bIThIe CTapble,
KOMOopuviX Y0anocy 6epHymv. B X 41C/I0 BXOAAT K/IMEHTBI, IepeK/TI0YMBIINeCcs Ha
KOHKYPEHTA 13-3a TOTO, YTO C HUMMY «HeIIPaBIIbHO 00ONIUINCh». B TOM, 4TO Ka-
caeTcsl BO3BPAIl[eHHBIX KIMEHTOB, 0C000e BHUMaHMe HEOOX0AMMO 00paTUTh Ha
HeY/I0BJIETBOPEHHOCTD, ITOCTYKMBILIYIO IPUYNHON X yXOfia B IpouuioM. Ecin
IporpaMMa MapKeTVHIa B3aJIMOOTHOLIEHNII ¢ K/IMeHTaMu paboTaeT a¢pexTns-
HO, I HOBMYKY, U OBbIBIIVE IOTPEeOUTENN MMEIOT LIaHC PasBUTbCA O YPOBHA
CaMbLX JIYHMUUX.

BepryBIIeCs KIMEHTHI y>Ke 3HAKOMBI C KOMITaHMeEl, ee IPOAYKIMeN U yCIIy-
ramu. B pesynbTare oHM, BEPOATHO, HAYHYT TaM, Ife 3akoHumnn. Ha puc. 1-15 310
YPOBEHD IIPUOBITBHOCTY TPEThETO TOfla «HETOVCIONb30BAHHBIX BO3MOXKHOCTEI».
B cBsA3M ¢ TeM, 4TO IepBasi MOKYIIKa y>Ke OblIa C/le/laHa TAKUMU KIVeHTaMMI pa-
Hee, 3a 00IIMIT ITePUOJ COTPY/JHIYECTBA OHYU NIPUHECYT O0/lee BHICOKYIO IIPUOBIIb,
YTO U IPOVJITIIOCTPUPOBAHO Ha puc. 1-15. Yepes IATD 7eT «BTOPUYHAS MOXKU3HEH-
Has IIEHHOCTb» B JJAHHOM IIpuMepe OyfieT MMeTb YMCTYIO IPUBEEHHYIO CTOM-
MOCTD IIOYTY B TPY pa3a BbIIIE, YeM Y CpeJHero NOKyIaTe/n1s-HOBIYKa.

PerynupoBaHue yxoaa notpeourenei

JTro6as KoMIaHMs BpeMs OT BpeMeHU TepsieT KIMEeHTOB, Of{HAKO IIPOMCXOANUT 9TO
10 pa3HbIM IIpUYMHaM. HeKoTopble KIMeHTHI BBITOHBI, IO9TOMY KOMIIAaHUS XO-
Teya OBl BEPHYTh UX 06paTHO. ITO OBUIM OTPeONTENN, C KOTOPBIMY HEelIPaBU/Ib-
HO 00OILINCD, ¥ OHU YII/IM BCIEACTBYE HEYHOBIeTBOPEHHOCTY /I caboii /10-
ANbHOCTY. K MOTepsAHHBIM TaK)ke MOXKHO OTHECTV NOKMHYTBIX KJIMEHTOB, KOTO-
pble He ObUIM MIPUOBUIBHBIMMY, ¥ OT HUX 0/IaTOIOJTyYHO OTKa3a/lINCh.
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Puc. 1-15. Mpu6bINb 32 Nnepmoa COTPYAHUYECTBA C BEPHYBIIMMUCS NOTPEOUTENAMU

MepBHYHbIi NOKYnaTenb BepHyBluiica nokynatenb
$150
$150 $150
$125 $125
$100 $100
$100 $100 —
$75 $75
$50 $50
$50 — $50 —|
$25
$0 $0
$20 $20 $20 $20 $20 $20 $20 $20 $20 $20
—$50 — —$50 —
YucTas npuBeJeHHas CTOUMOCTb = YucTas npuBeAeHHas CTOMMOCTb =
= $44 ¢ 5-neTHAM NepUoAOM = $128 ¢ 5-1€THUM NEPMOAOM
1 15%-HoW cTaBKoW 1 15%-Hoi cTaBKoW
_s100 IMCKOHTUPOBAHUS _s100 LMCKOHTUPOBAHMS
$100 $100

MapKeTVHT B3aIMOOTHOILIEHNIT AB/IACTCS Ba>KHBIM aCIIeKTOM YIpaB/IeHNS
yAep>KaHMeM U IIPUOBUIBHOCTBIO K/IMeHTOoB. Ero ycremHas peannsanns mpejmo-
JlaraeT yMeHMe yIIPaBIATb OTHOLIEHWSAMY CO BCeMM NMOTPeONUTEIAMU B 3aBUCK-
MOCTH OT YPOBHSI JIOSUIBHOCTM ¥ IIOTEHIVA/Ia A1l HonmydeHus npubsuim. [Ipony-
MaHHOe yIIpaBJieHle B3aIMOOTHOILIEHUAMY C K/IMeHTaM! HauMHAeTCA C OlIpefie-
JIeHM S LieJIeBBIX NOTpebuTesIell, KOTOPbIX HeOOXOAUMO IPUBJIeYb M COXPAaHUTD,
a TaK>Ke BK/II0YaeT yMeHIe 00palaThCsi ¢ HOBBIMM I OTKAa3bIBATHCS OT HEBBITOf-
HBIX nokynareneit. Kaxioe oTe/IbHOE B3aIMOOTHOILIEHNE C K/IMEHTOM BIUSAET
Ha OOLIVIT ypOBEHb yAep>KaHWs U MPUObUIBHOCTYU BCeVl KIIMEHTCKOI 6a3bl.

®OPMWUPOBAHUE OPUEHTALIUU HA PbIHOK

XoTs MBI HOYEPKHYIN BaXXKHOCTh CPOKYCHPOBAHHOCTI Ha K/IMEHTaX U MapKe-
TUHTA B3aVIMOOTHOIIEHNIT C HUMM, Cepbe3Hasi ppIHOYHAsI HAIIPABIEHHOCTh 3Ha-
YUT HECKO/BKO OOJIbIIIE U MTPEAMOaraeT Tak)ke KOHKYPEHTHYI0 OpUEHTUPOBAH-
HOCTD I PelINTe/IbHbI KOMaH/HBII O/{XOM B CO3MaHNUN PEIIeHNUII /15 MOTpebun-
Tenen?,
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—_— C(bOKYCI/IPOBaHHOCTb Ha KIMEHTaX: CTpEeMJIEHNME ITO/THOCThIO IIOHATDH
HOTpe6HOCTI/I K/JIMEHTOB M 00eCIIeYuTh UX YAOBI€TBOPEHHOCTD.

— KoHKypeHTHasA OpMEeHTHPOBAaHHOCTD: IOCTOSIHHOE OTC/IEXKMBaHME UC-
TOYHMKOB IPEMMYIIECTBA Y KOHKYPEHTOB, X KOHKYPEHTOCIOCOOHO-
CTU U CTpaTeruil MapKeTHHTA.

— KomneKTHBHBII MOAXOM: CIIOCOOHOCTD PabOTaTh B MEXX(PYHKIIMOHAIb-
HBIX IPYIIIAX CIIELMATNCTOB PA3TMIHOTO PO, AeATeNbHOCTD KO-
TOPBIX HallpaB/ieHa Ha paspabOTKy ¥ [OBefleHUe pelleHniT JO MoTpe-
ouTeneri.

Komnanuy, obnagamolmne mpeuMyIecTBaMy BO BCeX TpeX 00/1acTAX, OKa3bl-
BalOTCA Oojiee MPUOBIIBHBIMU. YCTOMYMBAS CHOKYCUPOBAHHOCb HA KIUEHMAX
103BO/IsAET (pUpMe BHUMATE/IBHO C/IEAUTD 32 HYMM M pa3pabaTblBaTh CTpaTerun
MapKeTMHIa Ha OCHOBAHMM MX HOTPEOHOCTeNT U JPYTUX ICTOYHNKOB UX Y/IOB/IET-
BopeHHOCTH). CTelleHb OpMeHTAIM} Ha PBIHOK TaKKe 3aBUCUT OT TOTO, HACKOJIb-
KO XOPOILIO KOMIIAHWA NOHUMAEN OCHOBHBIX KOHKYPEeH08 I UICTOYHUKM MX KOH-
KYPEHTHBIX IIPeVMYIIeCTB. Takoe IOHMMaHMe 03BO/IAeT PrpMe KOHTPOIUPO-
BaTh CBOI0O OTHOCUTE/IBHYI0O KOHKYPEHTOCIIOCOOHOCTb B O0/IAacTAX II€HOBON
HNOMUTMKY, Ka4ecTBa ¥ JOCTYIIHOCTU TOBapa, KayecTBa OOCIY>KMBaHUA U yI0-
B/IETBOPEHHOCTH NoTpebuTenei. KoMmanms ¢ cuIbHON PBIHOYHON OpMEHTAIIV-
eil OMIUYHO 6bINONIHAEM PA3NUYHble PYHKYUOHATbHBLE 3A0A41, COBEPIIEHCTBYA
TEM CaMBbIM CBOU Me>K(YHKIVOHA/IbHBIE U JIeJIOBble HaBBIKM, BAUAIOIINE Ha pe-
aKLIMIO Y Y/IOBTIETBOPEHHOCTDb MOTpebuTeNel.

PeanbHOE penMyiecTBO CUIBHON pPIHOYHOI HaIlpaB/IeHHOCTY 3aK/TI0YaeTCs
B 60J1€€ BBICOKOM YPOBHE YIOB/IETBOPEHHOCTH U YZiepKaHMs KeHToB. CoxpaHe-
Hlle XKeJIaTe/IbHBIX ITOTPeOyTeNel! JOMKHO ObITh TepBOOYEPEIHBIM IIPUOPUTETOM
pykoBoputeneit. Pupma, cepbe3HO OPMEHTMPOBAHHAS Ha PBIHOK, IMeeT Oojiee BbI-
TOJHYIO IIO3UIIMIO /I pa3pabOTKY ¥ BHEAPEHN A CTPATEr NI, HOBBIIIAIOIINX YPO-
BEHb y/IOB/IETBOPEHHOCTM I CTeNIeHb COXpaHeHM A KIMEHTOB. B cBolo oyepenb, 3TU
(akTOpBI BIUAIOT Ha CPEHMUII TOXOJ, OT IIOTPeOUTENS I MAPKETUHTOBbIE 3aTPAThI.
B KkOHEYHOM cyeTe MMEHHO 3T (PAaKTOPBI AB/IAIOTCS KTI0UEBBIMM CYIAMMY, CO3/Jal0-
MU IPUOBUIb KOMIaHUM. Tak Kak ke cpOpMMPOBATh CUIBHYIO PBIHOYHYIO Ha-
IpaB/IeHHOCTD? [loueMy y OmHIX KOMIIAaHUII OHA €CTb, B TO BpeMs KaK ApyTue, Ka-
JKeTCsl, He B COCTOSIHMM ee pa3paboTarb? CylecTBYIOT TPY OCHOBHBIX (paKkTOpa,
BIMAIOIMX Ha CTeNleHb OPMEHTVPOBAHHOCTY KOMIIAHUM Ha PBIHOK:
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1. 3HaHMe MapKeTHHTa. YpOBeHb 00pa30oBaHMA Y IIOATOTOBKI MEHeJKe-
POB ¥ COTPYZHMKOB B 00/1aCTV MapKeTMHTA MPAMO BINAET Ha PIHOY-
HYI0 OpMEHTUPOBAHHOCTH KOMITAHUML.

2. Mapkernnrosoe nmuaepcrBo. OpueHTanysa GuUpMbI Ha PIHOK Ha4M-
HaeTCs Ha caMoM BepXxy. Eciu y BbIcllero pyKoBOACTBa KOMIIAHUU 1
BelyIIMX MeHeI>KepPOB II0 MAPKETUHIY HeT Cepbe3HOl OPMEeHTUPOBaH-
HOCTM Ha PBIHOK, PpUpMe CTIOKHO JOCTUYb KAKOr0-T1b0 IPeBOCXOf-
CTBA B MapKeTMHTe.

3. VYagoBreTBOpeHHOCTb pabOTHMKOB. EC/iM COTPYAHMKM HEJOBONBHBI
CBOeJT paboOTOI 1 He OCBEIOMJIEHBI O TOM, KaKoe BIMAHME UX paboTa
OKa3bIBaeT Ha KJIMEHTOB, TO, HECMOTPS Ha BBICTYIUICHUS BBICIIETO PY-
KOBOJICTBA 1 PIHOYHbIe GOPMYIMPOBKY Muccuu u ¢punocoduu, opu-
EHTUPOBAaHHOCTb (PMPMBI Ha PIHOK HUKOTZA He CTAHeT Jake MUHMU-
MaJIbHO 3¢ (eKTUBHOIL.

3HaHUe MapKeTHHra
CreneHb OpMEHTMPOBAHHOCTY MeHeXKepa Ha PbIHOK HAIIPSAMYIO CBsI3aHa C yPOB-
HEM ero MapKeTMHTOBBIX 3HaHMUIT?. Puc. 1-16 mMOKa3bIBA€ET, YTO Y€M BBILIE ITOT
YPOBeHb Y KOHKPETHOTO MeHef)Kepa, TeM CUIbHee ero CPOKYCHPOBaHHOCTD Ha
notpebuTese, OPMEHTUPOBAHHOCTb Ha KOHKYPEHTOB ¥ Ha MapPKETMHIOBYIO Jesi-
TEJIBHOCTb B COCTaBe KOMaH/bl. [IpuBeneHHbIi rpaduK ObUT CO3[jaH Ha OCHOBA-
Huy 6asbl JaHHBIX, HacCUUTHIBawIIei 6onee 30 000 MeHemxepoB u3 90 crpan®.
JlanbHeimmit aHaan3 3TUX JAHHBIX [TOKa3asl, YTO 3HAHME MAPKETUHTA U OPUEH-
TUPOBAaHHBIE HA PBIHOK OTHOIIEHNS IIPOYHO CBSI3aHBI C 00yYeHeM MapKeTVHTY,
OIIBITOM ¥ Y4acTVeM B 00pa3oBaTebHbIX IporpaMmax. st JOCTVKeHUs Ma-
CTepCTBa B MapKeTUHTE OFHUX C/IOB Maio. PupmaM, CTpeMAILIMMCS CO3/aTh CUTb-
HYIO PBIHOYHYIO HAaIIPaBI€HHOCTH, HEOOXOMMO MHBECTUPOBATh B hopMupoBa-
HUe COOCTBEHHBIX MAPKETVHTOBbBIX 3HAHUIA.

Kak mokasaHo Ha puc. I-17, mpoBepKa 3HaHWIT ¥ OTHOLIEHNsI K MAPKETUHTY JI0
U TIOCJIE TIPOBEMIEHMSI KOPITOPATUBHBIX 00pa30BaTe/IbHBIX IIPOTPAMM JJEMOHCTPU-
pYyeT, ITO 9TU IOKa3aTeny MO>KHO 3HAYMTE/IBHO YIYYIINTh. [I/Is1 KOMITaHMIL, XKe-
MAIOIIMX IPUOOPECTIE SHAHVS U CTPEMSIINKCS K IPEBOCXOfICTBY Ha PHIHKE, OUYeHb
Ba)KHa TaKas IOATOTOBKA. Ba>kHOe 3HadyeHVe nMeeT 1 00ydyeHe MapKeTUHTY B
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Puc. 1-16. OpneHTUpOBaHHbIE HA MaPKETUHT OTHOWEHMUSA, BO3HUKLIKE B pe3ynbTaTe €ro 3HaHus

KoHueHTpauus Ha notpe6utensx OpHeHTaLmMa Ha KOHKYPEHTOB OpveHTauMa Ha MapKeTHHT
B COCTaBe KOMaHAbl
CunbHas CunbHas CunbHas ]
Bbiwe J— Bbiwe Bbiwe [
cpegHent cpeaHent cpegHen ]
CpepHsn CpegHan CpegHsn
Huwe Huxe Hwuxe
cpeaHent cpeaHen cpeaHen
Cnabas ﬂ Cnabas H ﬂ Cnabas

o‘\: = D\O = o‘\: = D\O Iz O‘\: = g = O\O = C{ = O\O Iz Q‘\D = Q‘\D = 0\0 = D‘\ﬁ = 0\0 Iz D‘\ﬁ =
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= = @ kS 3 = = Iy ) 3 = = o kS 3
T T =% = a T T o I a T T o = a
£ =) @ = £ () = = £ o @ =
= (=3 © = o © = =% ©
) &) T ) 8— T ) &) T
Q Q Q
[&) o [&)
YpoBeHb YpoBeHb YpoBeHb
MapKeTHHrOBbIXSHaHMﬁ MapKeTHHrOBbIXGHaHMﬁ MapKeTHHrOBbIX3HaHMﬁ

pamkax nporpamMm MBA*. IIpoBepka 3HaHMIT ¥ OTHOLIEHMSI K MAapPKeTUHIY [0 U
TIOC/Ie JIEKIIMIT IO MapKeTUHTY Ha IEpBOM Kypce y 6oree 4yeM 1500 cTymeHTOB, 06-
y4atomuxcsA o nporpaMmaMm MBA B Northwestern University, Penn State Univer-
sity m University of Oregon, mpogeMOHCTpMpoOBaa Halm4ue Y HUX 3HAYUTETbHOTO
nporpecca (cM. puc. 1-17). KomnanusaM, 3arHTepeCOBaHHBIM B CO3[JaHUU MapKe-
TUHTOBOTO MPEBOCXOMCTBA, CIENYeT YIUTHIBATD 3TO IPU HAlIME COTPYLHMKOB.
Xorts popmanbHOE 00yUeHMe ¥ TPEHNHTH 10 MAPKETHUHTY aOCOMIOTHO HE06X0-
JVIMBI B IIEPBYI0 O49epenb COTPYAHMKAM, HEMIOCPENICTBEHHO OTBEYAIOIMM 34 Map-
KEeTMHT ¥ 3aHMMAIOIMM BBICOKNME PYKOBOAAIINE NOMKHOCTY, OPMEHTUPOBAH-
HOCTb Ha PBIHOK MMeeT CyILIeCTBEHHOe 3HaueHVe /I KaXKIoro paboTHMKA opra-
Husanyy. Hanpumep, B komnanuy Disney Ha o6ydeH1e nepcoHaa, KOTOPBIi
3aHMMaeTcA yOOPKOIT Mycopa B TeMAaTM4eCKMX IapKax, oTBORAT 4 nusa’'. [Toxro-
TOBKa IIPOBOUTCA M C NPOJABLAMU IIOIIKOPHA, IOTOMY 4TO MMEHHO MX Jalle
BCETO CIPAIIMBAIOT, IJe 9TO PacIoNoXXeHo. IIpogaBIoB MONKOPHA TaKXXe y4aT

* Master of Business Administration — gByxrofuyuHas ydeGHas porpaMMa Jijist BBIITYCKHIKOB BBICIINX y4eOHbIX
3aBefleHMit. 3aKOHYMBILNM KypC IpUCBanBaeTcs creneHb MBA.
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Puc. 1-17. Bausinne 06y4eHUs MapKeTUHIY Ha ero 3HaHue U OpMEHTUPOBAHHbIE HA HEro
OTHOLIEHUSA

MapKeTMHrDBbIe 3HaHuA Opuen'ruposauuble Ha MApKeTUHI OTHOLIEHUA
QueHb

CUNbHO

BbIPaXEHHbIE

OTn4Hble

Bbiwe CunbHo
cpeaHero BbIPaXeHHbIE

CpepHue |- BnaronpusTHble |-

Huxe Cna6o
CpejHux BbIpaXEHHbIE

OueHb
OtcyTcTBUE cna6o

KopnopaTtusHoe Kypc mapkeTuHra BbIPaXEHHblE KopnopatusHoe Kypc mapkeTuHra
o6yueHne no nporpamme MBA o6yueHne no nporpamme MBA

D 10 06y4eHns MapKeTUHTY . MNocne 06y4eHns MapKeTUHry

OTHOCUTBCS K NOKYIATEIAM KaK K TOCTSAM ¥ OBITh HEIIOCPEACTBEHHBIMY Y4acCT-
HMKaMJ IIPOMCXOZAIIEr0 BOKPYT IIPENCTaB/lIeHN . BIIoNIHe eCTeCTBEHHO, YTO MH-
AVMBUAYaIbHAs MapPKeTUHIOBasl OPMEHTUPOBAHHOCTb 9TUX PAaOOTHUKOB UTpaeT
KJII0UEBYIO POJIb B CO3[JAHNM 001l PRIHOYHOI CHOKYCHPOBAHHOCTY KOMIIAaHUY
Disney, fo6uBatoliericss BBICOKOTO YPOBHS YIOBIETBOPEHHOCTY HOTpeOUTEelL.

MapKeTuHrosoe nuaepcTeo
IIpoBepka pykoBofuTeneil MapKeTUHIA, IPOBEJEeHHAA B KOMIIAHUM CPEHETO pas-
Mepa, TOpPryIollel 9/IeKTPOHMKOI, BK/II04Yajia B ce0s OLleHKY MapKeTVHTOBbIX OT-
HOILIEHUII U IeATETbHOCTY Ha HECKONIBKUX MepapXM4eCKUX YPOBHAX YIIPAaBIeHNA
¢upmbl. Ha Bompoc «Kak 4acTo BBl BCTpedaeTech C KIMEHTAMMU?» ObLIN JaHbI
ClefyIolyie OTBETHL:
CEO xomnanuu: «Y meHs 0715 31020 He makx MHo20 8pemeru. A pewaro
MHO20UUCTIeHHble PUHAHCOBbLE 60NPOCDL, AOMUHUCMPAMUEHbIE 3A0a4l,
YHACMBYI0 6 PA3NUtHbIX 0enosbix scmpeuax. Tax umo s ocmasnso amo
Moemy 8uUle-npe3udeHIny no mapkermuHey».
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Buue-npesudenm no mapxemuney: «Hy, y mens 00801610 MHO20 NOOHUHEH-
HbLX U MHO20 00A3AHHOCMEL 8 OMHOUEHUY MAPKEMUH208bLX NIIAHO8, NPUHS-
MU NOBCEOHEBHLX PeUleHUTl, KACAUUXCA HAUUX NPOOABU06 U PeKIAMDL.
Ioamomy y mens daxmuuecku Hem epemeru. Ho y nac ouenv xopouio 06y-
ueHHble NPO0ABYI, U OHU BCe BPEM 00ULAIOMCS C NOKYNANENAMUY.
IIpodasuyvi: «Muvi HAXO0UMCS 8 NOCMOAHHOM KOHMAKMe ¢ HAWUMU KITUeH-
mamu u éce 8pems nvimaemcs doHecmu 00 pyxosoocmea Hosvie udeu. Ho nu
¥ K020 U3 pyKosoOumereti Hem 8peMeHl UX BbICTYULAMDY.

OdeBUIHO, YTO B 3TOI pUPMe OTCYTCTBYeT yIIpaBjIeHe MapKeTVHIOM Ha ca-
MOM Bepxy. UToObI cO3[jaTh CTAOM/IBHYI0 OPMEHTVPOBAHHOCTb Ha PBIHOK, BCe
YPOBHM MEHEJ[PKMEHTA, ¥ B YaCTHOCTH BBICIIIee PYKOBOACTBO, JO/IXKHBI 00/1a/JaTh
CUJIBHOJ COKYCUPOBAHHOCTBIO Ha TOTpebuTenax. OpMeHTPOBAaHHOCTD Ha PhI-
HOK ¥ yIIpaB/IeH)e MapKeTVHIOM Ha4MHAIOTCA Ha CaMOM BEpXY.

Hanpuwmep, 470 Beiciinx pykosoputeneit IBM mu4HO oTBeTCTBeHHBI 3a 60ree
gyeM 1300 nuieBbIX KaMeHTCkux cdyetos’. K Tomy xe IBM mpepocraBiser npa-
BO CBOVIM CITY>KaIllMM, pabOTaIomM HEIIOCPEACTBEHHO C KIIMeHTaMM, UCTPATUTD
$5000 Ha KaXxayIo >kasmoby 6e3 peBapUTEeIbHON CAHKIUY PYKOBOJICTBA I/ pe-
IIeHN s IpobIeM KreHTa Ha MecTe. B kommanuy Nordstrom cosganu opreHTH-
POBaHHYIO Ha PBIHOK KY/IBTYPY, B KOTOPOJ Ka)Xkloe B3aMMOJeJICTBIE C K/IVeH-
TaMM pacCMaTpUBaeTCs KaK BO3MOXXHOCTD IIOBBIIIEHU S YPOBHS MX y/JOB/IE€TBO-
peHHOCTN. DTa MHUIMATUBA VICXOJAUT CBEPXY U IPOHU3BIBAET BCe YPOBHMU
ynpasneHueckon nepapxun Nordstrom. Briciee pykoBopcTBo Starbucks y6esx-
[IeHO B TOM, 4TO IlepBble 4 4aca 0Oy4eHUsI HOBOTO COTPYAHUKA Harbomee Bax-
HBI /11 POPMUPOBAHMA €TO OPUEHTVPOBAHHOCTY Ha noTpeburens. Hackonb-
KO PYKOBOZACTBO OyZieT HeCIIOCOOHO IepefaTh MHPOPMALVIO O CBOEI COOCTBEH-
HOJl OPMEHTUPOBAHHOCTY Ha K/IMEHTOB B XOJie 9TOT0 TPEHMHTAa, HACTO/IbKO
e eMy He yhacTca copMupoBaTh OOLIYI0 PBIHOYHYIO HAalpaBIeHHOCTD
Starbucks.

B 11060M MapKeTMHTOBOM pelLlIeHUN COREPXKUTCS ABHAS NIV HesiBHasA MH)OP-
Manus s pabOTHUKOB O IPUBEP>KEHHOCTH PYKOBOACTBA KaKOM-TMO0 PBIHOY-
HOJI HallpaBlIeHHOCTH. [efICTBUA U pacHIOpsI)KeHNA BBICIINX U CPeJHUX PYKOBO-
AWUTesNell 3aal0T TOH U POPMUPYIOT XapaKTep OPMEHTHMPOBAHHOCTY KOMIIAHUN
Ha PBIHOK. BekTOp Hampas/ieHN s JesTeIbHOCTY PYKOBOZICTBA UIPaeT CYIIeCTBEH-
HYI0 pO/Ib B IIOCTPOEHMUM PBIHOYHON KY/IbTYpPbl KOMIaHuu. PemeHnue Tom-
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MeHe[)KepPOB O HeOIllpaBJaHHOM IOBBIIIEHMN OTITYCKHBIX 1JeH A SOCTV KeHMA
KPaTKOCPOYHBIX 3a/jay 10 ITOJTyYeHNIO IIPUOBIIN ABIACTCA YeTKUM CUTHAJIOM OT-
CYTCTBUA Y pMPMBI OPMEHTMPOBAHHOCTY Ha PHIHOK. TakuM 06pa3oM, HeoOxoam-
MBIM YC/IOBMEM JJIS1 CO3TaHMUA Ie/I0BOI PHIHOYHON KY/IbTYPbl ABIAIOTCA HOCTe-
ToBaTe/lbHbIE [IEMICTBUSA PYKOBOACTBA B 3TOM HaIllpaB/I€HUM.

OpHUEeHTUPOBAHHOCTb Ha PbIHOK U Y10BNETBOPEHHOCTb
nepcoHana

IIpencraBbTe, 4TO BbI 3BOHNMTE B KOMIIAHMIO C XKano6o0i 1 obIjaeTech ¢ yenose-
KOM, KOTOPbIII HEHaBUJUT CBOIO paboTy u cBoto ¢pupmy. Kak Bbl ymaere, Kakoi
BaM OKa)XXyT IpueM? Y[OBIeTBOPEHHOCTD IIEPCOHA/NA — 3TO K/II04eBOil (aKTOp
YHOBIETBOPEHHOCTH MOTpebuTeneir’!. YIoBneTBOpeHHOCTh paOOTHIKOB BIMAET
Ha 00CTy)XMBaHMe KIMEHTOB, YTO, B CBOIO O4YepPe/ib, TIOBbIIIAET IIPUBEP>KEHHOCTD
TeX KOMIaHUM ¥, C/IelOBAaTe/IbHO, IPUBOAUT K Oojiee BBICOKOMY YPOBHIO IIPH-
OBITBHOCTH. Sears 0OHAapY>K1/Ia, YTO BO BCEX €€ MHOTOYVIC/IEHHBIX YHUBEpMarax
CYIIeCTBYeT IpsiMas B3aMMO3aBMCUMOCTb MEX/Y YHAOBIETBOPEHHOCTDIO IOKY-
naresiei ¥ epcoHasa, C OfIHOI CTOPOHBDI, ¥ IPUOBIIBHOCTBIO MarasuHa — C Jpy-
roit*. Komnauusa NCR, npoananusupoBas 12 TeXHOOIMYeCKUX ONepaLiyii, Ipy-
II/Ta K 3aK/TI0YEHNI0, 4TO 60/lee BHICOKMII YPOBEHD Y/JOBIETBOPEHHOCTH CITyKa-
WYX CcBOell paboToil COOTBEeTCTBOBAN 0olee BHICOKOMY YPOBHIO
YIOB/IETBOPEHHOCTY HoTpebuTeneir®. Takum 06pa3oM, st CO3RaHMs CTaOUIb-
HOJI OPMEHTVMPOBAHHOCT Ha PBIHOK HE0OXOAMMa 3[J0poBas Ae/noBas cpefa, oma-
rofiaps KOTOpOJi epCOHasI OMy4yaeT yAOBOIbCTBYE OT paboTHI.

PE3HOME

CreneHb cOKYCHMPOBAHHOCTY KOMIIAaHNMM Ha K/IMEHTAX HAIIPsAMYIO CBA3aHA C ee
CIIOCOOHOCTDIO pa3pabaThIBaTh PHIHOYHBIE CTPATETU, BeyLiNe K BBICOKOMY ypPOB-
HIO Y/IOBIETBOPEHHOCTH TIOTpebuTeneit. [lonrue rogpl SKCIepThl MOI/IN CYUTATD
3TO 3asB/IeHMe NIPUATHOI Hay4HOI JOKTPUHOIL, MajIO CBA3aHHOM C IOTyYeHNeM
KoMmaHueit mpn6pimn. OFHAKO CEeTOfjHA CYLIeCTBYeT 3acTy>KMBalollee BHUMAHNA
HOATBEP>KAEHME TOTO, 4TO GpUPMBbI, foOMBLINECs 60Iee BHICOKOTO YPOBHA MOTpe-
OUTENbCKOI YIOBIETBOPEHHOCTH, MONTYYa0T 60/bIIYI0 MpUObIIb. OHM CIIOCO6-
HBI COXPaHUTD OOJBLIYIO JOJIO K/IMEHTOB, MEHbIIIe 3aHUMAITCA KOPPEKTUPOB-
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KaMJ, BBI3BAHHBIMU HM3KUM Ka4eCTBOM IPOAYKTA VI YCIYTH, M TPATAT MEHb-
Ile BpeMeH! U JieHeT Ha IpUB/IeYeH)e HOBBIX K/IMIEHTOB B3aMeH MOTePSHHbIX.
Takum o6pasom, cTabuIbHO CPOKYCHPOBAHHBIE HA MOTPEOUTENAX KOMIAHUN
CIIOCOOHBI BOCTUTATh OOJIee BBICOKMX YPOBHEI KaK yIOBIETBOPEHHOCTH, TaK
¥ IPUOBITIBHOCTH KJIMIEHTOB.

BHuMaTenbHBI B3I/ HAa IPUOBUIBHOCTD K/IMEHTOB IIOBOAUT HAC K ITOHs-
TUIO UX JIOSITbHOCTY. HemosiipHble OTpeduTeNnn, KOTOPBIX YAA/IOCh Yep>KaTh Ha
OIIpefie/ieHHOe BpeMsi, B UTOTe IIOKMHYT KOMIIAHWUIO U IePENyT K KOHKYPEHTY.
YT066!I MMeTh GOrbIlIee BMsIHIE HA IPUOBIIb, prpMa ZO/HKHA 3aHMMAThCS Map-
KETMHIOM B3a¥IMOOTHOIIEHNII C KIMeHTaMM 1 MCCTIe[JOBAaTh PasHble KOMOMHAIN
JIOSIIPHOCTH ¥ IIPUOBIIBHOCTY OTpebuTerneit. He Bce HOBbIe K/TMEHTHI, KOTOPBIX
MBI COXPaHW/IV WK TIOTEPSI/IN, OfMHAKOBBI 10 IIOKa3aTe/IsIM CBOE PUOBIIBHO-
CTH ¥ TTOSIBHOCTHU. YTOOBI JOCTUYD BHICOKOTO YPOBHS COXPaHEHN 1 IPUObLIb-
HOCTY K/TMEHTOB, He0OX0AMMO 3P PEKTIBHO MCIIONb30BATh PA3/ININA MEX/Y KIII-
enTamn. Pupma OyzeT criocobHa cHOpMyINPOBATh MOTPEOUTETBCKYIO JIOS/Ib-
HOCTb ¥ NPUOBIIBHOCTD B TOJ Mepe, B KaKOJl OHa CIHOCOOHA yIPaBIATbH
B3aJIMOOTHOIIEHVSIMY C K/TMEeHTaMII.

B xoHeuHOM cueTe PpupMa, OpMEHTHPOBAHHAS HA PHIHOK, JO/DKHA H00aBUTD K
cBoeit CPOKYCHPOBAHHOCTH Ha IOTPEOUTENSX YBEPEHHYIO OPMEHTUPOBAHHOCTD
Ha KOHKYPEHTOB U KOMIUIEKCHBI ITOfIXOJ K CO3IAaHNIO I IIPeJOCTaB/ICHNUIO pelle-
HUIT I KIMeHTOB. MBI [IOKa3ajn, YTO 3HaHMe MapKeTHHIa — 3TO OCHOBA /IS
yOeX/IeHHOI OPMEeHTUPOBAHHOCTY Ha PBIHOK 1 CPOKYCHPOBAHHOCTH Ha MOTpe-
OuTeNnAX. YCUINA 1O YIYYLIEHNI0 MaPKEeTMHIOBBIX 3HAHWIT IIPUBOJSAT K IIporpec-
CY B OpMEHTMPOBAHHBIX Ha PBIHOK OTHOLIeHMsX. He MeHee Ba)kHOe 3HayeHue
MMeeT yIpaBjleHVie MapKeTMHIOM. B MICKycCTBe MapKeTMHIa BbICIIee PYKOBOJ-
CTBO U MEHeJ)KepPbl [10 MAPKETUHTY UTPAIOT K/T0ueBble ponu. VIX 3HaHUS U Opu-
eHTMPOBAHHbIE Ha PBIHOK OTHOIIEHMs GOPMUPYIOT TBepAYIO0 cHOKyCcHMpoBaH-
HOCTb Ha NOTpebuTensax. OueHb BaXkKHA U YOBIETBOPEHHOCTD IepcoHana. Kom-
HaHNUs C HEJOBOIbHBIMY PAabOTHMKAMM IPOCTO HE CMOXKET IOMYIUTh TAKOI
YPOBEHb YAOBIETBOPEHHOCTH MOTPebMTENIEN, C KOTOPHIM MOYXKHO JOCTUYb BBICO-
KOTO YPOBHSI IPUOBIIBHOCTH.
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PbIHOYHASA JIOTUKA U CTPATETMYECKOE MbILUIEHUE

1.  Yewm ormimuaercs pupma ¢ CUIBHON CPOKYCUPOBAHHOCTBIO Ha MOTpe-
OuTeNAX OT PUPMBI CO C/1ab0IT PHIHOYHOI HALPABIEHHOCTDIO?

2. Kak cunbHas coKycHpOBaHHOCTb Ha IOTPEOUTENAX BAUAET Ha PEH-
Tabe/IbHOCTb M CTOMMOCTD aKI[MOHEPHOTO KaIyTaa?

3. Ilouemy KpaiiHe JOBOJIbHbIE KIMEHTBI TaK Ba>KHBI [i/Is1 00I[elt TpuoObI-
Y KOMIIaHUM?

4. TloyeMy yHOB/IETBOPEHHOCTb U YAEp)KaHME KIMEHTOB SIB/ISIOTCS BaXK-
HBIMI 1711 pOpMUPOBaHNSA TPUOBUILHOCTI?

5.  Ilouemy cpenHMe IOKasaTeny yAOBIETBOPEHHOCTY MOTpebuTee! sB-
JIII0TCA 0OMaHYMBBIMY 1 HE XapaKTepU3YIOT PeabHYI0 PHIHOYHYIO 3¢-
(beKTUBHOCTB?

6.  Kaxk cMeleHue yioB/IeTBOPEHHBIX, 0€3pa3/INUHbIX U HEJOBOIbHBIX K/IU-

€HTOB B/IMsAET Ha YUCTYIO IPUOBIIb KOMIAHUN?

7. Vicionb3ys rpaduk yOBIETBOPEHHOCTU U COXPaHEHMs KIMEHTOB Ha
puc. 1-7, onpepenuTe, HACKONMbKO U3MEHMICS Obl TOKa3aTeNnb UX yAep-
JKaHUS, ey Obl pUpMa yBeIMYNIA SO0 YOBIETBOPEHHBIX MTOTPe-
6uteneit ¢ 70% mo 80%.

8.  IloueMy BBICOKMIT YPOBEHb HOTPEOUTENbCKON HEYOBIETBOPEHHOCTH)
fieflaeT IpUBJIedeHNe HOBBIX K/IVIEHTOB 60JIee CJIOKHBIM?

9.  Kaxum o6pa3oM BBICOKMIT yPOBEHDb HEyJOBIETBOPEHHOCTH MOTpebm-
TeJlell yBeNMYMBaeT 3aTPaThl HA MAPKETUHT U, CTIElOBAaTENbHO, CHIKA-
eT YNCTYI0 IPUOBITH?

10. Iloyemy ymoBIeTBOpeHHBIe IOTpeOUTENM Hanbomee 3HAYMMBI /IS YU-
CTOJ IPUOBIIN KOMIIAHUU?

11.  Ecmu 6B cpeHMit HEpUOJ, COTPYAHIYECTBA C TI0b30BaTeIeM KPeUTHOI
KapTo4ky (cM. puc. I-11) IpomInIu Ha TOfI, KaKOJ ypOBEHb yIepKaHUA
K/IMEHTOB NoTpeboBacs 6b1? Ecm mpu6bLIb, HOTyYeHHast B IECTON TOf
paboThl, paBHA MPUOBLIY, Oy YEHHOI B IIATBIN TOJ], Y€MY paBHa YMCTas
HpUBefieHHas CTOMMOCTD JJeHeKHOTO TIOTOKA OT pabOThI C K/IMEHTOM?

12. Kak oT60p K/IMEHTOB BIMAET Ha X COXpaHeHMe?
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13. Tloyemy pexoMeHpanus 6peHja VIV KOMIIAHUM KJIMEHTOM SBJIACTCS
Ba>KHBIM 3/IEMEHTOM JOSTIBHOCTU TIOTpeOuTene?

14. 3acuer yero ¢pupmMa MOXKeT MIMETb BBICOKYIO JIO/II0 COXPAaHEHHBIX KIIN-
€HTOB IIPY HI3KOM YPOBHE X IOTPeONTEeTbCKOI TOSIBHOCTI?

15. TloyeMy HeKOTOpbIE JIOSITIbHBIE TOTPEONUTEN He PUObIIbHBI?

16. TloyeMy 3HaHVe MapKeTUHTA SAB/IACTCSA BaKHBIM 9/IEMEHTOM B GOpMU-
POBAaHNM CV/IBHON PBIHOYHOI HAIIPaBIeHHOCTHU?

17. Kakyto ponb B GOpMUPOBaHNY OPMEHTVPOBAHHOCTY Ha PHIHOK UTpa-
10T 06pa3oBaHye ¥ IOATOTOBKA IIePCOHAsa B cpepe MapKeTHHTa?

18. IloyemMy OpMeHTMPOBaHHOCTb Ha PBIHOK Ba)kHa Ha BCeX YPOBHAX Op-
raHmsanumue

19. Kakymw ponb B GOpMUPOBaHUYN PBIHOYHON OpMeHTALMN PYPMBI UTpa-
€T YIIpaB/ieHIe MapKeTUHIOM?

20. Kak BpICIIee pyKOBOZICTBO OPTaHM3ALNI MOXKET PaspyIlUTDb ee pbIHOY-
HYI0 OPMEHTNPOBAHHOCTD?

21. Kax y#oBIeTBOPEHHOCTD IIEPCOHANA BIUsET Ha YAOBIETBOPEHHOCTD
norpebuTeneit?

22. Tlouemy c/oXXHO cHOPMUPOBATDH Y/IOBIETBOPEHHOCTb OTpebuTeet
IIpY HU3KOJ Y/I0B/IETBOPEHHOCTH IIepCOHama?

WHCTPYMEHTbl MAPKETUHIA: OLLEHKA 3®®EKTUBHOCTHU

OxoHuaTe/pHasi IpOBepKa 3HAHWIT 1 IOHMMAaHW YIIPABJIeHNs, OTIPefie/IsIeMOro
PBIHKOM, IIPOMCXOAUT B IPOILleCcCe MPAKTUIECKOTO IIPUMEeHEeHNs TaHHbIX Map-
KeTWHTOBBIX KOHIIEI[MIT ¥ MHCTPYMeHTOB. [IpeficTaBleHHbIe 371eCh MHCTPYMeH-
TbI 9 PEeKTUBHOCTY MapKeTVHIAa OCHOBAHBI HAa MapKETVHIOBBIX KOHIIEMIIVAX,
OINCAHHBIX B I7aBe 1. B xofe fanpHelIIIero n3oXKeHus K Ka>KIOMY 13 MHCTPY-
MEHTOB IIPU/IATAIOTCS JaHHBIE ISl IPAKTUIeCKOro obydeHnst. []1s1 3akpenieHns
HaBBIKOB BbI TAK)Xe MOYKeTe BBECTI CBOY COOCTBEHHbBIE TaHHBIE.

JlocTyn K KaXk/JOMy U3 YKa3aHHbBIX MHCTPYMEHTOB MOXKHO IOTYYNUTh Ha caii-
Te rogerjbest.com mnm prenhall.com/best. 3areMHeHHBIe T4eVIKM TpejHA3HAYECHBI
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1A BBOJAa HaHHBIX. HesaTremMHeHHBIe T9eViKU IIpeacTaBaAlOT O6pa60TaHHYIO H-
CI)OpMaIH/IIO Ha 6ase BBC€JCHHBIX BaMI MaHHBIX.

OueHKa ya0BNETBOPEHHOCTH U NPUOLIILHOCTU NOTpebuTeNnei

JJaHHBIT MHCTPYMEHT I03BOJIAET OLIEHUTb, KaK M3MeHeHNe YPOBH:A y/JOBNETBO-
PEHHOCTM NOTpeOuTeNnel BAMAET Ha BBIPYUKY U PeHTa0eTbHOCTD.

YA0BNeTBOPEHHOCTb KonuyectBo UMY TlopoBoii Mapika, BanoBas Crtoumoctb [pubbiNnb
norpeéutenen norpeoure- 06bem npo- % npuGbLINbL, COXpaHe-  C KiWeH-
neii, % aax, $ $ Hus, $
KpaliHe [OBONbHbIE 25 100 1500 60 900 100 800
YA0BNETBOPEHHbIE 36 80 500 50 250 100 150
0T4acTH yLOBNETBOPEHHbIE 22 60 250 50 125 100 25
0T4acTM HeYA0BNETBOPEHHbIE 10 40 150 40 60 100 (40)
HeynosneTsopeHHble 5 20 75 40 30 100 (70)
KpaiiHe Hea0BONIbHbIE 2 0 50 40 20 100 (80)
100 72 630 350 250

Ynpaxnenue. Kak MsMeHMINCh 6bI cpefHMII 06BEM MPOJAX U CPefHAS IpU-
OBLTb C K/IVMEHTA, eC/IV Obl MbI IIPMMEHVIIN CTPAaTeryio, HallpaB/IeHHYIO Ha yBe/IN-
YeHMe YMC/Ia KpaiiHe JOBONIbHBIX KAMEHTOB C 25% 10 30% npyu yMeHbIIEeHNN KO-
NMYeCcTBa YAOBIETBOPEHHBIX OTpebuTeneit ¢ 36% o 31%?

OueHKa noKa3aTenei COXpaHEHUS KIIMEHTOB U UX NIOSANILHOCTH

9TOoT VHCTPYMEHT IIO3BOJIAET OLI€HUTD, KaK IIEPEMEHDBI B YIOBJIETBOPEHHOCTN
K/IVMEHTOB BINAKT Ha X COXpaHEHVIE U JIOATTbHOCTD.

YR0BNEeTBOPEHHOCTb KonnuectBo UMY MnanupyloT HoBble [0TOBbI peKo-  JlosibHbI
K/IMEHTOB KIIMEHTOB, % NOKYNKM, % MeHA0BaTb, %

KpaiHe foBONbHbIE 25 100 0,95 0,90 86
Y0BNETBOPEHHbIE 36 80 0,80 0,75 48
0T4acTH y0BNETBOPEHHbIE 22 60 0,50 0,50 15
0T4acTM HeYA0BNETBOPEHHbIE 10 40 0,10 0,00 0
HeynoBneTBOpeHHble ) 20 0,10 0,00 0
KpaiiHe Hej0BOIbHbIE 2 0 0,00 0,00 0

100 72 0,65 42
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Ynpasxnenue. Kax uameHmncsa 651 ypoBeHb COXpaHEHM A KITMEHTOB Y VX JIOA/Ib-
HOCTM TIPU TeX >Ke MOKa3aTe/AX IOBBIIEHN A YIOBIeTBOPEHHOCTH MOTpebuTe-
7Ielt, KOTOpbIe OBUIN VICIIO/Ib30BAHbI B IIPEbIAYIIeM YIIpa>kHeHNN?

OueHKa npuobLIIM 3a Nepuoj COTPYAHMYECTBA C KIMEHTOM

OTOT MHCTPYMEHT II03BOJIAET PaCCUNTATD MPUOBIIL 32 TIEPUOJ, COTPYAHNYECTBA
C KJIMEHTOM, OCHOBAHHYIO Ha Pa3/IMYHbIX YPOBHAX YAEP>KaHUA K/IMEHTOB, BeN-
YHBI MAap>K!, 3aTpaT Ha yHep>KaHue, PACXOfIOB 110 MPYBIEYEHNIO ¥ CTABKM JINC-
KOHTMPOBAHMA.

CoxpaHeHue KneHToB, % 67

lMepuoa coTpyAHUYECTBA 3

C KIIMEHTOM, et

lop (1] 1 2 3 4 5 (] 7 8 9 10
Mapxa ¢ KnnenTa, $ 250 | 250 | 250

CtoumocTb npueneyenus, $ | (350)

CTOMMOCTb COXpaHeHus, $ (70) | (70) | (70)

Yuctas npubbiab, $
CTaBKa AMCKOHTMpOBaHHKSA, %| 20
Koadduument Texyuwei 1,0000,833/0,694|0,579|0,482|0,402|0,335|0,279 /0,233 | 0,194 | 0,162
CTOMMOCTH

Yucrtas npusedeHHas cton- | (350) | 150 | 125 | 104 0 0 0 0 0 0 0
mMocTb, $

Mpu6binb 3a nepuop

COTpYAHUYECTBA
C KNneHToMm, $

Ynpasxnenue. Kak n3MeHnmach 6bI MprObIIb OT COTPYFHUYECTBA CO CPEJHUM
K/IMEHTOM IIpM HOBOM YPOBHE YZI€p>KaHMsA K/IMEHTOB, PACCYMTAHHOM B IIpeJbl-
AyleM yrnpaxHeHnn? [I1s pacueTa HOBOJI IIPUOBUIN 32 IEPUOJ, COTPYAHMUYECTBA
C KJIMEHTOM BaM IOTpebyeTcs CKOPPEKTUPOBATb CPEJHIOK OJOBYIO IPUOLIIb B
pacdeTe Ha OJHOTO K/IMEHTA U CPEJHMIL CPOK ero coxpaHeHus. Vcnonbsyiite cpen-
HIOIO CTOMMOCTD coxpaHeHM ($70 B roft), CTOMMOCTD IPUBJIEYEHN A KINEHTA, PaB-
HyI0 $350, 11 cTaBKy AMCKOHTHMpoBaHMA 20%.
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NMPUNOKEHME 1-1.
TABJIULA TEKYLLEU CTOMUMOCTU

Mepnop(N) CA=8% CA=9% CA=10% CA=11% CA=12% CA=13% CA=14% CJA=15%
0 1,000 1,000 1,000 1,000 1,000 1,000 1,000 1,000
1 0,926 0,917 0,909 0,901 0,893 0,885 0,887 0,870
2 0,857 0,842 0,826 0,812 0,797 0,783 0,769 0,756
3 0,794 0,772 0,751 0,731 0,712 0,693 0,675 0,658
4 0,735 0,708 0,683 0,659 0,636 0,613 0,592 0,572
5 0,681 0,650 0,621 0,593 0,567 0,543 0,519 0,497
6 0,630 0,596 0,564 0,535 0,507 0,480 0,456 0,432
7 0,583 0,547 0,513 0,482 0,452 0,425 0,400 0,376
8 0,540 0,502 0,467 0,434 0,404 0,376 0,351 0,327
9 0,500 0,460 0,424 0,391 0,361 0,333 0,308 0,284

10 0,463 0,422 0,386 0,352 0,322 0,285 0,270 0,247
11 0,429 0,388 0,350 0,317 0,287 0,261 0,237 0,215
12 0,397 0,356 0,319 0,286 0,257 0,231 0,208 0,187
13 0,368 0,326 0,290 0,258 0,229 0,204 0,182 0,163
14 0,340 0,299 0,263 0,232 0,205 0,181 0,160 0,141
15 0,315 0,275 0,239 0,209 0,183 0,160 0,140 0,123
16 0,292 0,252 0,218 0,188 0,163 0,141 0,123 0,107
17 0,270 0,231 0.198 0,170 0,146 0,125 0,108 0,093
18 0,250 0,212 0,180 0,153 0,130 0,111 0,095 0,081
19 0,232 0,194 0,164 0,138 0,116 0,098 0,073 0,070
20 0,215 0,178 0,149 0,124 0,104 0.087 0,073 0,061
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d®opmyna pacyeTa TeKyIeil CTOMMOCTH

1
TC = ———
1+ CO)N
TC = mexywas cmoumocmo $1,00
N = uucno nepuodos epemeru do nonyuerus $1,00
Cll = cmaska OUCKOHMUPOBAHUS (CHOUMOCHb 3AUMCINBOEAHUSL UL HeNAeMAs
cmasxa 00X00HOCMU)

IIpumep I: N = 5 nepuogos, CII = 10%

1 1

T = =
¢ (1+01)° 1611

= 0,621
(ctoumocTs $1,00, IIO/Ty4aeMOTO0 4Yepes3 5 JIeT, CETOfHA paBHa $0,621)

IIpumep II: N = 2,33 nepuopa, ClI = 10%

1 1
TC = - = 0,801
1+ 0,1)" 1,249

(crommoctsp $1,00, momyvyaemoro yepes 2,33 ropa, cerofHs pasHa $0,801).
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